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Friendliest man you ever saw. Madea small for- 

tune just out of being friendly. I remember when 

he first came to town I'd lived on this block for ten years. 
We often walked down the street to business together. 

““One day we were late for the trolley,—it was just slip- 
ping by when Arkwright gave a loud whistle and waived 
his hand. The conductor saw him and held up awaiting 
our arrival. 

‘**What made him wait for you?’ saidI. ‘I’ve lived 
here a dozen years and he never waited for me.’ 

“Arkwright smiled. ‘Ever smile and say ‘‘“Good Morn- 
ing” to him when you get on his car?’ he asked. 

*« ‘No,’ said I, trying to remember, ‘can’t say as I ever 
did.’ 

‘ “Try it some time,’ he said, with a dry chuckle. ‘I 
always do.” 

‘“‘That’s the way with that chap always—never seems 
to be in too much of a hurry to be polite. 

“‘Stops Jones on the corner one day when the old man 
has his Airedale out onaleash. Pats his head, (the dog’s, 
I mean) and says, ‘Great pup you have there, Mr. Jones; 
wonderfully intelligent dogs, aren’t they? I used to own 
a few in Kentucky.’ 

***Nother time he sees Parker pushing his new kid 
around the block. ‘Fine boy, isn’t he?—it is a boy, isn’t 
it?’ he says, and Parker admits it and agrees with him, you 
bet. 

“When John Arkwright sees a little kid with his fists 
in his eyes, bawling on the street corner, he doesn’t pass 
by like ‘the priest and the Levite’ on the ‘other side’; 
instead, he fishes a stick of gum, or a pencil stub out of 
his pocket and gets the youngster to stop hollering and 
interested all over again in the good things of life. 

“‘When the church needs a little missionary money, or 
the Red Cross subscription comes along, there’s old John 
right on hand to do his share and the share the other 
fellow forgets to contribute. 

‘*He’s in the life insurance line, you know, and I reckon 
he gets more business than any other man in the State. 

“Folks are always saying, like I did, “There goes John 
Arkwright’ and sending him to their friends. 

“‘Nobody knows what his politics are, he never discusses 
’em; and although he goes to the Presbyterian church 
he’s got a barrel of friends among the Catholics and the 
Jews, and as for that old Confucian Chinaman on the 
corner, well, he swears by him. 

“Talk about the value of ‘good will’ in business; why, 
if the amount John Arkwright’s got in his system could 
be put up as collateral he'd be able to borrow the contents 
of the United States Treasury.”’ 

“Funny what a smile will do sometimes, isn’t it?” 
said I. 

My host shot a keen glance at me, “No, it isn't,”’ he 
replied. 

‘(Do you remember the old story of how a violin once 
played under a bridge brought down the whole structure 
a total wreck? Some theory or other with reference to 
the power of certain ‘vibrations’ long continued. Engi- 
neers say it’s not as impossible as it sounds;—maybe it 
could be done, you know. But a smile, a real, sincere, 
friendly smile, and the whole- hearted good will back of it 
like John Arkwright’s; why, it’s more of a power than 
Niagara Falls, and just as lasting.” 


co goes John Arkwright. 
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WILLIAM ALEXANDER'S 
EDUCATIONAL SERIES 
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1. What Life Insurance Is and What It Does 


A preliminary text book, or primer, dg 
ing with the fundamental principal 
which all sound life insurance res 
Price sl, 
2. How To Sell Insurance 
The chief aim of this book, as the ite ; 
dicates, is to teach the inexperienced ag 
how to do his work, and build _up at 
munerative business. While it is inten 
ed primarily for the new agent, it emb odi 
a great deal of instruction that ought to} 
of value to the agent of experience. 
will also be useful to those who are @ 
gaged in the work of training inexpej 
enced agents. Price $2 


The Prosperous Agent 4 
This little book is for the guidance of € 
perienced and inexperienced agents a 
It gives a catalogue of the characteristig 
—the mental equipment —of the succes 
ful business man, and tells how the 
qualifications can be utilized to the greaf 
est advantage by the insurance salesma 
The instrument with which the agent do 
his work is his own mind. The materi 
on which he uses this delicate instrume 
is the mind of another person. It is4 
important, therefore, that he should kn@ 
exactly how to utilize his mental equij 


ment. Price, paper cover $l 
Red cloth 1. 


The Art of Insurance Salesmans 
(IN PRESS) 


This volume takes up the instruction i 
the agent where the second volume of th 
series. stops. It contains more advane 
instruction, and one of its aims is to stim 
late the thought, fire the imaginatio 
broaden the vision, and thus increase t 
efficiency of experienced agents. Price $2 


The last volume of this series has not y@ 
been published. Its title and scope W 
be reported hereafter. It is sufficient? 
say here that its aim will be to round 
the agent’s insurance education. At lea 
that part of his education which cant 
included in insurance text books. ‘ 
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Suicide Record for 1920 


Rate for That Year Was Lowest on Record, Statistics Show 
By DR. FREDERICK L. HOFFMAN 


Third Vice-President and Statistician, The Prudential Insurance Company of America 


T has not been practicable to present the 
suicide statistics of American cities at an 
earlier date, but the data have value for 
purpose of comparison, with a due regard 
to the fact that the conclusions for 1920 do 

It is regrettable 


is: 
ie WY not apply to those for 1921 
' - rt < y ag pind 
YS DV 


é vu that there should be so much delay in se- 
curing the data for the entire number of 
“tities presented in the annual review within a reasonable period 
paiter the close of the preceding year, but the difficulties in this 
Pfespect seem to have increased rather than diminished. 
The year 1920 was, broadly speaking, one of considerable 
Prosperity, at least during the first half, if the record of business 
: failures can be relied upon as indicative of economic progress. 
| During the last three months of the year, however, failures in- 
“creased considerably above the normal average during the pre- 
peeding few years, followed by a further rise, and during the 
| Whole of 1921 there was a very substantial increase in the 
labilities represented. There is no question of doubt but that 
there is a fairly consistent correlation between the rate of 
business concerns going into bankruptcy and the rate of suicidal 
“Treqeuncy, Business failures, of course, are but one of many 
PGuses and conditions affecting the suicide rate and it requires 
‘Profound changes in economic conditions to bring about a 
| Measurable effect. There are other social and economic factors 
| Which enter into a problem which it is regrettable should not 
PS yet have received the qualified consideration of those who are 


BS 


in a position to make the necessary extended inquiries. 

The first table shows the suicide rate of one hundred Amer- 
ican cities during the twenty-one year period 1900-1920. The 
rate for the last year under review was the lowest on record, 
or only 12.3 per 100,000 of population, compared with a max- 
imum rate of 21.5 per 100,000 for the year 1908. That year 
also was one during which business failures reached a high 
point of relative frequency, although less than during the year 
1915, which for recent years marks the most widespread eco- 
nomic distress. 

The second table gives the geographical distribution of sui- 
cides for the period 1905-1920. According to this table the 
Pacific Coast section retains the unenviable position of an ex- 
cessive relative frequency of self-murder, the average rate 
having been 29.1 per 100,000 against 16.8 for the country at 
large and 14.0 for the Southern States. 

The third table presents the suicide rate of one hundred 
American cities in detail for three quinquennial periods and the 
year 1920 separately. Comparing the last year under review 
with the preceding five-year period, the suicide rate decreased 
practically throughout the entire country, the rate being higher 
in only 11 cities. The increase is limited almost entirely to 
large centers of population, the most pronounced increase hav- 
ing taken place in Omaha, Nebr., where the suicide rate for 
1920 was 41.5 per 100,000 compared with 12.3 per 100,000 for 
the country at large. The suicide facts for 1920 present a most 


unusual social phenomenon. While business failures, assumed 
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as an index of economic prosperity, reached next to the lowest figure on 
record since 1900, or 8881, compared with 22,156 for 1915, it is safe to 
assume that other important factors operated to bring about a lowering 
of the rate. 
is reasonable to assume that national prohibition has some bearing on 
the result. 
that in a perceptible number of such cases excessive indulgence in alco- 


While it may be hazardous to advance the conjecture, it 
A long experience with suicide cases justifies the conclusion 


holic drinks was in former years a contributory cause. 

Such cities as Hoboken, Milwaukee and St. Louis, which in former 
years invariably stood at the head of the list, hold to-day a much more 
normal position. If drug habits have increased as much as is often 
asserted to be the case, the available suicide statistics do not support 
this conclusion. 

The fourth table 


decided diminution 


shows the suicide rate by method, indicative of a 
in the frequency of suicide from poison, or from a 
for the last five years of the 


rate of 4.4 for the first five years to 2.3 


decade ending with 1919. This is perhaps one of the most hopeful signs 
suggestive of more caution and care in the sale of poisons to those 
obviously suffering mental distress. 

It may be said in this connection that the statistics of the Chicago 
Tribune for the period 1904-1914 attribute 2.6 per cent of the suicides 
to liquor. It is most regrettable that this useful compilation should have 
been discontinued by the Tribune for reasons unknown, 


1921 TO ExcEED YEAR BEFORE 

The present indications are that the suicide rate for 1921 will exceed 
the rate for 1920. But the increase will probably not be as serious as 
anticipated on the basis of the increase in business failures. Through 
the courtesy of the local health officials I have been furnished with 
advance statistics for the representative population centers, with the 
following results: 

Comparing 1920 with 1921 the suicide rate of Baltimore increased from 
11.8 to 13.5; Fall River, 5.0 to 8.3; Newark, 11.3 to 16.0; New Haven, 
8.5 to 13.2; New Orleans, 10.3 to 17.0; New York (Manhattan and 
Bronx), 13.5 to 14.5; Philadelphia, 10.5 to 13.8; Rochester, 10.3 to 12.0; 
Salt Lake City, 10.0 to 15.6; Seattle, 22.8 to 2 

Much needless alarm has been caused by the wrongful use of suicide 
statistics collected by the Save-A-Life League, which aims at suicide 


3.2. 


prevention by giving much-needed help, advice and material assistance 
Thus a statement in 
first 


to those who have self-murder in contemplation. 
the Medical Record of August 13, 1921, reading that “During the 
half of 1920 there were reported to t 2771 suicides in the 
United States against 6509 for the corresponding period of 1921,” is 
neither a statement of fact nor a contribution to knowledge. There has 
been no such increase in suicide during 1921, although as pointed out 
the rate for last year will unquestionably be somewhat in excess of the 


} 


he league 


corresponding rate for the present year. 

In the same publication occurs the statement that out of 443 suicides 
in New York city during the first six months of 1921, 225 were children. 
There are absolutely no reasons for believing that such an enormous 
proportion of the suicides in New York city were children. It is based 
prominence to child-suicide cases 


upon newspaper clippings, which 
and lead to many repetitions and 
the suicides in the United States Registration Area in 1919 only 0.4 
per cent were under fifteen years of age, and there is no evidence to 
be derived from any source that child suicides in this country show 
“an alarming rate of increase.” But every child suicide is a lamentable 
occurrence. and most of all when directly attributed to a false system of 
education. A number of cases occurred last year (as in former years) 
in which children unable to pass a purely fictitious test of educational 
3ut such cases 


give 
false conclusions in consequence. Of 


proficiency ended their lives in a moment of despair. 
have always occurred and will continue to occur until the present system 
of schoo! examinations is done away with. 

How far the experience of industrial insurance companies ‘can be 
relied upon as an index of national well-being is open to question. While 
the experience represents a large section of the American population, it 
certainly does not represent the whole of it. According to a preliminary 
statement of the Metropolitan Life Insurance Company, issued under 
date of August, 1921, the suicide rate of industrial policyholders had 
increased twenty-six per cent over the corresponding rate of 1920. No 
statistics in detail are presented, and, as said before, there is nothing to 


ied 
justify alarmists’ conclusions on the basis of preliminary data for 
such as have been briefly referred to. * 
No adequate investigation of the suicide problem has 
during recent years. The elaborate researches of Morsellj (published 
in 1882), of Strahan (1803), and of O’Dea (1882), are now out of date 
and require to be brought down to the present time. : 


been made 


The available 
. ule new aspects 
have been developed which could not be taken into account by earlier 


material on the subject has enormously increased, wt 


authorities. It is curious that the most ambitious recently Statistical 
investigations of the suicide problem should have been made by the 
Statistical Bureau of Spain, although the suicide rate of Spain is the 


lowest of twenty-six European countries for which recent data are con 
In two volumes 
1900-1917; but, while adding much to oy 


The Spanish investigations are 


and extend over the period 


veniently available. 


knowledge concerning local conditions, fail to meet the required need of 
an international survey which shall present really conclusive results 
useful in the furtherance of preventive medicine. From the last volume 
of Estadistica Suicidia en Espana, I quote the following international 
statistics as an illustration of the wide divergence in local frequency rates 
and the uselessness of drawing conclusions from general sources, such 
as density of population, intercommunication, industrial development 
racial composition, religious beliefs, cost of living, etc. It will be noted 
tion between the 
extremes of the rate for Saxony—356 per 1,000,000 of population—and 


that the United States holds practically a midway posi 


for Spain—45 per 1,000,000 of population. Equally curicus is the posi- 
tion of Japan, between New Zealand on one side and the Australian 
the 
thorough inquiry into the whole subject of self-murder free from the 


Commonwealth on other Evidently the time has come for a 


earlier classical and religious speculations which have led nowhere. 


A WORLD SUICIDE REVIEW 


Rate per 1,000,000 

Rank Place Rate Rank Place Rate 
L AROGY svsrec oats sale wteraratoiorne 356 it New Zealand: oc). osescks ccc 14) 

2 Bosnia-Herzegovina ......... 303 be DADAM 605.5 ccc ort wicocionaee 114 

S PeIOONT NN (oso Sas cas cea ee 241 PG Aaetealia: (io cca sade 108 

{ Ceri NCA Pa Saas baba ete 232 17) =“ Finland A alie: da) sce sherg ten 

B WCamnOe. 6 sions acacaie-c es iste ee 229 BS Apert se ee 98 
‘ NRROENENS, Oi cca sacs eteaeire ace acau aia 204 19 England and Wales.......... 96 

C OWREteMbUSS: os cidersirecreeisicds 199 PEG oo hive Yang a whe cd sec ee 87 
By PUSS as ck cisns toes ee owe es 196 Oh Wetherlitnds® |. «.0.s-04scisteroane Mae 
BD PEI NADY. © ccd. andro cs oh sree cae 191 We RVOUVIA ceieiclatecesnatchaaravieue eee 65 
LO} Memaagk “sca wiesicstge'scc teers 181 BS NOL WEY oe aiers'ereiecs cata iced cee a 
Ua SWEGGD ack ere esainis nie eis oie as 181 24 Seatland * crccccowess codons 55 
i MB AVAL oor cay ode: Sed, seta arene ots 167 SH TROND: 25s anave ls oigsensveiciocersiere Me 
1S Suited States ask ees idee os 161 BS) ANI a oi 2 caiecaite tevareseialatatei acta ae 
The suicide problem remains one of the inexplicable aspects of a 


so-called civilization resting essentially upon concept of material power, 


progress and satisfaction. When the suicide rate of the Registration 
Area for 1920 is applied to the population of the country at large, the 
| deaths 


placed at 10,600. The actual number is unquestionably greater, in that 


¢ 19] 1191 r 7 144 . . . ¢ 
annual number of due to self-murder may be conservatively 


it is becoming increasingly difficult, under our present crude coroner 


system, to establish precisely the facts of a death from self-murder, 
accident. \s a mere guess- 

that the number of 
dramatic suicides is increasing. There was, for illustration, last year 


now often erroneously classified as an 
work speculation, the thought may be advanced 


a case of a man who committed suicide near Superior, Wis., who was 
found hanging from a blue and red painted cross in the parlor of his 


He had taken two photographs of 
Salem, 


friends the question, 


home. himself in this posture before 
Mass., a man who had more than once asked his 
at 


man W 


death. In 


“lista 10 commits suicide a coward?” some- 
time during last year went out of his house and chewed upon a dynamite 
percussion cap, which exploded results. A Russian 
student at the ast Orange, N. J. 
killed himself with gas in his room, after writing a note to the effect 
that 


MecAlpin hotel, killed himself by shooting while sitting in a bath-tub. 


with disastrous 


International Baptist Seminary, 


“all is vanity.” A real estate agent, after taking a room at the 
He had written to his wife informing her of his intention to do s0. 
raced half- 

Park 
A bov 


motion picture 


\ young man, apparently crazed by the heat last summer, 
clothed lifth the 


reservoir, and drowned himself before spectators. 


down avenue, climbed the railing of Centra! 
a crowd of 
of fifteen hanged himself in his bedroom after seeing a 
version of a suicide after Mark Twain’s story “A Yankee at the Court 
\nother boy, twelve years of age, of Glen Rock, 


De- 


of King Arthur.” 
N. J., ended his life because he was not invited to a wedding. 
(Continued on page 29) 
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BONDS AND BROKERS 

ITH the tremendous growth of the 
bonding business in its multifari- 
ots lines, such as contract, fidelity, surety, 
court, bail, excise, spirits, etc., there has 
been developed a competitive situation 
among the companies writing these 
dasses of bonds that apparently has had 
volume as its goal. Naturally brokers 
have heen favored and not infrequently 
business of a character that might be con- 
sidered, in the light of cold reason as 
respects underwriting practice, as not 
wholly desirable, has been accepted be- 
cause the accounts of some brokers are 
thought worthy of friendly support as a 
means of securing more profitable lines. 
\hatever thought may prompt such ac- 
tion by the individual surety companies, 
the actual results will sooner or later take 
away from the underwriting departments 
inal control over the business, and in the 
lng run create a situation fraught with 
lire results, as it ignores the fundamental 
instrance principle of selection in favor 
of the easier rule of “take a chance.” 
The recent general publicity given to 
the practice of too freely issuing bail 
bonds ought to serve as salutary warning 
as to the importance of the surety com- 
panies taking prompt action looking 
toward the elimination of certain classes 
of brokerage lines. This suggestion is 
made in the interest of the broker as 
much as the surety company. 

Through the Surety Association of 
America it would seem that appropriate 
ation might be taken looking toward the 
‘orrection of some of the evils now in- 





base selection. 


cipient, not to say prevalent, with re- 
spect to the issuance of spirits and bail 
bonds. The very nature of the circum- 
stances under which individuals apply 
for either of these classes of bonds de- 
mands the utmost in the way of inspec- 
tion and investigation upon which to 
Under the provisions of 
the prohibition law, every distiller of, 
dealer in and user of spirits must furnish 
a penal bond. It is true that the law per- 
mits the use and sale of spirits for non- 
beverage purposes, but of course many 
applicants for use and sale of spirits, 
though claiming use or sale for lawful 
purposes, really intend to bootleg what- 
With the bet- 
Volstead Act, 
asserted 
against this class of parasite, the 
Government will look to bonding com- 
panies for recovery; and as the penalties 
under the prohibition law are very severe, 


lig 


ever “goods” they secure. 
ter the 
sooner or later penalties will be 


enforcement of 


and 


there is good chance of heavy loss. 
ures given out from \Washington recently 
state that total penalties of more than 
$57,000,000 have thus far been asserted, 
but only a fraction of this amount col- 
lected to date. Regardless of how much 
other desirable business might be obtained 
from insurance brokers, it would appear 
that this is a class of bond that ought 
never to be accepted except by the direct 
agent of the company, whose investiga- 
tion of the risk would he personal. Finan- 
cial standing or credit rating is not a 
factor of major importance, especially 
when one considers the price of bootleg 
rum, a figure which from all appearances 
ought to assure the recipients of quick 
and sizable wealth. 

Bail bonds are fraught with similar 
hazards and ought only to be accepted by 
direct company representatives. Such a 
revolutionary suggestion as that given 
here is one that cai only succeed if all 
companies act alike, and it requires a 
little backbone and mutual confidence 
among the companies. The longer this 
step is delayed, the greater will be the 
difficulties of the future, to say nothing 
of the losses that companies will be called 


upon to pay. 

PLEA for better co-operation in 
A the business of insurance was 
made by C. H. Boyer, manager of the 
casualty department of the National Life 
Insurance Company of the U. S. A,, 


5 


at the session of the Health and Accident 
Underwriters Conference at Kansas City, 
on Tuesday last. Mr. Boyer pointed out 
the need for organization and _ co- 
operation in business, and the benefits to 
all concerned growing out of such co- 
operation. By co-operation many things 
can be done which could not be accom- 
plished by individual persons or com- 
panies. So Mr. Boyer makes his plea for 
a national organization or federation, to 
include every insurance association now 
in existence—fire, marine, life, casualty, 
stock, mutual, fraternal and reciprocal. 
In his address he named a considerabie 
number of such societies, though not by 
any means all of them. He calculates 
that there are about 5,100 organizations 
furnishing insurance, and over 600,000 
insurance agents. Concerning the dor- 
mant power of such a body of companies 
and agents he says: 

What a sleeping giant! If aroused and di- 
rected in the proper channels, how great would 
be the good he could do! A really and truly 
mighty force, but still static and ineffective be- 
cause still unorganized and still unofficered. In 
consequence, the individuals in this great insur- 
ance army are scarcely aware of their exist- 
ence as units in a great entity. But given an 
organization, and you have the means with 
which to endow this multitude with the power 
and momentum of an avalanche. The fact that 
they are scattered is a decided advantage, for 
already we have our forces reaching into the 
remotest corners of society, which means that 
they are distributed where their efforts will 
prove most effective. 

There are as many more men and women en- 
gaged in various other capacities in the insur- 
ance business, practically one per cent of our 





population. 

In his address Mr. Boyer referred 
also to the desirability of a better under- 
standing between the public and the in- 
surance companies ; urged a campaign for 
better law enforcement; advocated closer 
co-operation among insurance people to 
combat unfair legislation and unjust tax- 
ation; deplored leniency in dealing with 
dishonest agents; spoke in favor of more 
activity for health conservation and fire 
and accident prevention, and also pointed 
out the necessity for a reduction in ac- 
quisition cost. Altogether, Mr. Boyer’s 
talk was a most interesting one, and has 
placed before underwriters subjects which 
deserve serious thought. 





HE tranquillity of marine insurance 
circles was rudely disturbed last 


week by the sudden withdrawal from the 
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National Liberty 


Fusurance Company of Amertea 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


1922. 
-. $1,000,000. 00 
- 11,923,146 .93 
9,137,412.94 
2,785,733.99 
3,785,733.99 


wanna January 1, 
Cash Capital. . pare 
Assets. . : 
Liabilities including Cc apitz il. 
Net Surplus. . eee 
Surplus to Policy Holders...... . 
HEAD OFFICE: 
709=717 Sixth Avenue, Cor. 4ist Street, New York. 











North americas National Insurance Company 


Des Moines, Iowa 


Assets, $910,670.66 
Lines Written: 


Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, ” Asst. Secretary 
V. F. BECKER, Treasurer 














$6,000. ‘i $12,000.00 with $50.00 per Week 


Costs $56.00 a Year 


from sickness or accident. 


Pays you as long as totally disabled whether 


Membership 150,000 Claims Paid $4,000,000.00 








ates 


Our Leading Salesman in 1921 madefover $15,000.00. 


Business. Men’s Assurance Company 


W. T. GRANT, President KANSAS CITY, MO. 





Unusual Agency Opportunities at present in Central 
St 











THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15, 000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to 
Miss Bina!M. West 


Supreme Commander 
Port Huron, Michigan 


Miss Frances D. Partridge 
Supreme Record Keeper 
Port Huron, Michigan 








INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 











“GRAND RAPIDS LABEL CO. 


GRAND RAPIDS, 





INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 
Reserve for Unearned Premiums.................... 
SO ieee od ANAT PEARS 5555 ose 56 asso sans om bales 8 ays Siew tween 
OS Ee 
NCE ASIEDING 555 eased ce sisters sis-ai cde as.ac ov BOO FOOITO 


Sunplas CO PONCVROIGETS.........5 6.6 is co sere s ce ee 


$1,149,297.48 
257,293.41 





1,488,687.75 





$2,895,278.64 


B. Addison, Vice President 
Wm: Palmer Hill, Asst. Secretary 
. M. Leake, General Agent 


Total Assets... oe : 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 








ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, ... . $2,840,571 
Surplus to Policyholders, $4,090,571 





” EASTERN DEPARTMENT 
D. H. DUNHAM, President 


WESTERN DEPARTMENT 
NEAL BASSETT, V,P. and Mgr. 
W. T. BASSETT, Ass’t Manager 








LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established 
Mas LONDON 


LONDON GUARANTEE & , RECIDENT 00, Lid., ENGLAND 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 so Street, New Yor . 
TOKES, PACKARD, HAUGHTON & SMITH, 
434 Walnut Street, Pailadelphia, Pa. 


Resident Managers 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 


ESTERN ASSURANCE 
Incorporated 18651 





OF TORONTO 


FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1921 


ASSETS. $5,279,511 
SU RPLUS IN UNITED STATES.. $1,734,848 





JOHN KAY, Vice-Pres. 
A. H. GER, Sec’ 
NEWARE. — 


CHICAGO, ILL. 











TOTAL LOSSES PAID IN UNITED. STA ATES FI FROM 
1874 TO 1920 INCLUSIVE. ne ee 


$48,637,048 
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sold of the Aetna Fire Insurance Com- 
fi 


pany of Hartford. The action of the 


comp 
ynderv 
panies re : . 
the worst is over. Of course, it has been 
expected that some of the weaker com- 
anies that came into the business when 


any came as a real surprise to most 
yriters, who feel that marine com- 
ceived their wallop last year and 


mepes were 
remain in the field any longer, but not 
, large company. The sudden with- 
drawal of the Aetna Fire caused a good 
deal of activity and not a little anxiety 


lazzling would refuse to 


among marine houses, which saw the 
market becoming even more limited than 
it has heretofore been. Ocean marine 
insurance undoubtedly has had a night- 
mare year, as the annual statements on 
file with the Insurance Department bear 
evidence, and it is certainly to the credit 
of marine underwriters as a whole that 
more concerns have not been shaken of 
their confidence and withdrawn. 


HE Lockwood Housing Investigating 
Committee of New York has had 
introduced in the New York Legislature 
several bills based upon its inquiries and 
findings during the past year or more, 
during which the committee, assisted by 
Samuel \'ntermyer, has investigated many 
varieties of business concerns and trade 
wions. While some of the legislation 
suggested by the committee will be ad- 
visable, we quote from the New York 
Times as follows: 

Unfortunately, several of the bills contain 
highly contentious matter. It may well be that, 
during recent years, insurance companies and 
banks have earned more on real estate mort- 
gages than on stocks and bonds, but it does not 
follow that they should be obliged by law to in- 
crease permanently the ratio of loans on mort- 
gage. As the report concedes, all investors in 
stocks and bonds have latterly suffered “extra- 
ordinary losses.” To oblige banks and insurance 
companies to decrease such investments is not 
oly contrary to our traditions of individual 








liberty but would work a present and perhaps 
severe loss. 
NEW YORK SURVEYS 
From the Broker Standpoint.—The broker 
reports business as fair, perhaps even better 
than that, but his difficulty is in the fact of the 
This 


merely established by comparison with before 


large increase in his expenses. is not 
the war prices, but since the war the tendency 
The ex- 
pense of conducting business now is formidable 


has been for the overhead to increase. 


as compared with what it was in the good old 
days. Another angle which confirms this is the 
difficulty which some of the younger men are 
experiencing, who, after many years of service 
in an office, decide to go out for themselves. 
They are finding it not an easy matter to secure 
to maintain themselves and 


sufficient business 


pay expenses. In a few cases they have given 
it up and gone back to a job. 


The Lectures This Week. 


course in fire prevention, Walter J. Mosenthal 


In the junior 


gave his second and last lecture on elementary 
principles. In the intermediate course, Frank A. 
Guntert gave his second and last lecture on 
metal industries. 
Marrin gave his second lecture on textiles and 


In the senior course, Owen A. 


textile industries. 
week was Charles Bellinger of W. L. Perrin & 
Son, who gave the first of his three lectures on 
accident and health insurance. 


The new speaker for the 


As to the Value of Newspaper Reading.— 
In a small country paper we picked up the 
information that the gradual establishment of 
State roads had increased the value of 
This is an item which to the 
One 


wonders whether we are really organized to 


farms 
along the route. 
intelligent underwriter should be of value. 


profit by these side lines of information which 
would have a bearing on underwriting. 


CHICAGO AND THE WEST 
Insurance Club Revue.—The 
which the Insurance Club of Chicago will stage 
early in May is now under way. There will be 
sixteen rehearsals and all the talent will be from 
The first meeting was held 


big show 


the insurance ranks. 
last Saturday afternoon in the auditorium of the 
Chicago Board of Underwriters and at least 125 
individuals volunteered their services. 
Marquette National Annual Meeting.—Ai 
the recent of the Marquette 
National Fire of Chicago, the members of the 


annual meeting 


board of directors were elected, as 


existing 





Fire Insurance 





REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 





were the former officers. Frank J. Matre was 
also elected a vice-president, and Robert G. Dev- 
lin was elected as first assistant secretary, the 
other assistant secretaries being Arthur J. Davis 
and James O’Grady. George J. Wessels, who 
has been auditor, was elected assistant treasurer. 
The annual report showed assets of $2,001,987 
and a net surplus of $406,773. 

J. C. Griffiths Dies.—J. C. Griffiths, for 
nearly twenty years Cook county manager of 
the London Assurance, died at his home in 
Evanston last week. Mr. Griffiths was born in 
Ingland in 1845, coming to this country at an 
early age. He started with the Republic Fire 
of Chicago over fifty years ago. 

Union Program ,Committee Appointed.— 
I‘}win W. Law has been appointed chairman of 
the committee on order of business to prepare 
a program for the semi-annual meeting of the 
Western Union, which will be held in Washing- 
D. C., April 12. The other members of 
the committee are W. L. Lerch, E. A. Henne, 
George W. Blossom, F. W. Bowers and W. L. 


Steele. 


ton, 


BOSTON AND VICINITY 
Blue Goose Smoker.—The members of 
the New England Pond of the Blue Goose held 
a smoker and banquet at the Boston City Club 
W. C. Chambers, supervisor of the 


flock, presided. 


recently. 


Foreign Investments.—By a vote of fifteen 
to ten the Massachusetts Senate has adopted an 
amendment to the bill revising the insurance 
investment laws of the State under which com- 
panies are prohibited from purchasing the bonds 
of any foreign country. The bill was ordered to 
a third reading. 

Massacco Club Meeting.—The eighth an- 
nual convention the Massacco Club, the 
agents’ organization of the Massachusetts Acci- 
dent, was held Tuesday and Wednesday at Bos- 
ton. Addresses of welcome were delivered at 
the luncheon at the, Parker House by Mayor 
James M. Curley and Commissioner of Insur- 
ance Clarence W. Hobbs. 


of 


NATIONAL LIBERTY INCREASES STAFF 
Frank L. Brokaw and William G. Arm- 
strong Made Assistant Secretaries 

At a meeting of the board of directors of the 
National Liberty Insurance Company of Amer- 
ica last week, Frank L. Brokaw and William G. 
Armstrong were elected assistant secretaries of 


the company. 
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A. J. BROWING ANGRY 





Mississippi District Attorney 
Irritated by Governor 





sAYS HIS SUIT HAS NOT BEEN 
SUPPORTED 





Fire Companies Had Nothing to Do with 
His Suit, He Avers 
March 6.—District Attorney 


TacKSON, Miss., 
Mississippi 


\ 1, Browning of the Thirteenth 
District, has denounced the charge that the fire 
companies who are defendants in the famous 
anti-compact suit had anything whatever to do 
vith his suits against the life, casualty and 
miscellaneous companies. 

,a communication addressed to the legisla- 


I 
tive committee appointed to investigate the mat- 
ers discussed in Governor Russell’s recent spe- 
cial mesage, Mr. Browning refers to the Gov- 
enor in scathing language. He defends his own 
action on the grounds that he is doing his duty 
under the existing law and that, having followed 
the fire suits since its incipiency, he felt that the 
~asualty and miscellaneous companies were 





ust as guilty as the fire companies of violating 
the Mississippi anti-trust laws and should be 
punished under these statutes. He calls the 
Governor to account for impugning his motives, 
and declares that while the chief executive has 
aided and abetted the in the 
prosecution of his litigation, he has not in the 


revenue agent 
least assisted Mr. Browning’s suits. 

He declared that prior to filing his 
against the life, casualty and indemnity compa- 
he had not anyone 
remotely connected with the fire 


suits 
nies that consulted with 
directly or 
companies. 
\n editorial appearing Sunday in the Jackson 
Daily News created considerable discussion in 
j The editorial sets forth that an ex- 
amination of the the Mississippi 
auditor’s office shows that State Revenue Agent 
Robertson has not given a full account of the 
collections he has made on behalf of the State, 


Jackson. 


records of 


and that his various reports do not show the 
dates the collections were made, nor on what ac- 
counts, and adds that Mr. 
statement “is a hopeless jumble, unintelligible 


Robertson’s annual 


even to the best expert accountants.” 








s 





The Daily News points out that under the 
State law the revenue officer shall make monthiy 
reports and settlements, showing amounts col- 
lected, dates of collections and the persons or 
corporations from whom collected, and that for 
failure to do so he shall be removed by the 


Governor. 


St. Paul and Minneapolis insurance agents 
have referred their differences to a committee 


tor settlement. 


nounced last week | 


ROBERTSON LAW UP 


Effort to Be Made to Repeal Texas 
Statute 


J. Z. BISHOP LEADS CAMPAIGN 


Seeks Help of Cities and Towns to Fight 
Measure 
AUSTIN, 


the 


Tex., March 6.—Efforts are to be 


made at next session of the Texas Legisla- 
ture to repeal the so-called Robertson Insurance 
Law, announced J. Z. Bishop, widely known real 
estate promoter and business man of San An- 
tonio. This is the law which requires life in- 
surance companies operating in Texas to invest 
75 per cent of their reserves on Texas business 
in Texas securities, and which caused at the 
time of its passage the withdrawal from Texas 
of nineteen of the leading life insurance com- 
of other States. 
ment of his plans, Mr. 


In an authorized state- 
3ishop stated: 


panies 


The busine interests of San Antonio and 
other cities and towns in this territory should 
assist me in repealing the Robertson Insurance 
Law. As you know, this law was fostered by a 
few Texas insurance companies for the pur- 
pose of driving the big insurance companies out 
of the State. It had the desired effect, as it 
certainly did drive them out, and they have 
stayed out and kept their money out. They 
were commencing to loan money on Texas real 
estate at 5 per cent interest, but this did not suit 
the local insurance companies, who had money 
to loan, and that is the reason the Robertson 
Insurance Law was introduced in the Legisla- 
ture and became a law. 


SS 


Fire Insurance Company’ Reports 
“Conscience Money” 
ToreKa, Kan., March 6.—The Kansas In- 


surance Department actuaries made a discovery 
in the annual report of the St. Paul Fire and 


\larine this year. It has never been there be- 


fore and does not appear in any of the other 
insurance reports now on file in this State. In 
the early part of the report there is a showing 


rarious items of receipts during the past 
, and there are some plank lines for listing 
receipts as are not specifically provided. 
me of these blank lines appears this nota- 
tion: “Conscience Money.......... $730.” 
The railroads for years have maintained spe- 
cial funds which they called Conscience Funds. 
The amounts contributed to these funds usually 
are quite small. But the conscience contribution 
to the St. Paul was quite a large sum to be paid 
The department is only curious, 
but it would like to have further details of the 


i in one year. 


transaction. 


Forn a new underwriting agency was an- 


k by Starkweather & Shepley, the new 


lation of 


neern being called the Lafayette Underwriters. 


CHATTANOOGA PLANS 


Reservations Already Pouring in For 
e, s 


Next Week 


TUESDAY TO BE DEVOTED TO 
BUSINESS 


Judge Ragon to Make Address at Banquet 


CHATTANOOGA, TENN., March 6.—Big doings 
are certainly to be in evidence at the mid-winter 
convention of the National Association of In- 
surance Agents, to be held in Chattanooga, 
Tenn., March 14, 15 and 16, and this meeting 
bids far to be one of the biggest yet held. 
Reservations have started pouring in in bunches 
already, with such notables as Frank Lock, 
United States manager of the Atlas Assurance 
Company of New York city; B. W. Gearheart, 
State Insurance Superintendent of Ohio, and 
Manager Jesse S. Phillips of the National Bu- 
reau of Casualty and Surety Underwriters head- 
The local men have deter- 
mined on one thing—to make this meeting “the 
meeting.” Nothing is being left undone in the 
way of entertainment and convenience for the 
visiting delegates. 

Tuesday will be devoted entirely to meetings 
of the executive committee, State presidents and 
State with the president of the 
National Association. Tuesday evening a “get- 
together” dinner will be given by the local men 
in the The committee in 
charge will be composed of Herbert Spencer 
and Stanley Lachman. Judge Ragon of Chat- 
tanooga will deliver the address of welcome on 
behalf of the local association. 

The main convention will open Wednesday in 
the convention hall of the Signal Mountain hotel 
with all the pomp and ceremony characteristic 
of National Association meetings. Mayor A. 
W. Chamblis, on behalf of the city of Chatta- 
nooga, will deliver the address of welcome and 
turn over the “key to the city” to the visitors, 
after which will follow several reports of the 
committees, etc. The 
Chattanooga Association will entertairi with a 
buffet lunch and dance in the casino of the Sig- 
nal Mountain hotel. Several special entertain- 
ments have been prepared for the ladies. 

Friday, the last day of the convention, the 
local men will sponsor an automobile trip to the 
old historic battlefields of Chickamauga, Mis- 
sionary Ridge and Lookout Mountain. 


ing the carly list. 


secretaries 


honor of visitors. 


different discussions, 


Brooklyn Brokers Meet To=night 
The Brooklyn Insurance Brokers Association 
will hold a meeting to-night at which a report 
will be submitted by the committee which went 
to Albany to oppose the Downing bill. 





Has paid losses for 
over 50 years 


F. M. MACHMER, President 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager 




















THE SPECTATOR 

















—=—.. 



















JOSEPH FROGGATT & CO. 


Insurance Accountants and 
Auditors 
Consulting Actuaries 


HOME OFFICE: 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


NEWARK 


Globe Building 
Washington Street 


PHILADELPHIA 
Lincoln Building 





REINSURANCE RETURN 
PREMIUMS 


How much are you losing annually 
because of the failure to collect from 
reinsurance companies on _ policies 
canceled? 


We have recovered for various cli- 
ents during the past year upwards of 
$50,000.00 of items of this character 
which had been entirely overlooked, 
the daily reports having been passed 
to the ““Dead”’ file. 


This is only one of the many ways 
in which we are saving money for our 
clients. 


Our periodic audits are proving 
to be in the nature of an invest- 
ment rather than an expense. 


JOSEPH FROGGATT, 


President. 


SER, 


Federal Surety Company 


Home Office, Davenport, Iowa 


Began business July 1st, 1920 
Licensed by U. S. Government November 20th, 1920 


An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele. 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen’s Compensation 
We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


W. L. TAYLOR 
Vice-President and General Manager 


OAKLEY H. BEYER 
Superintendent of Agents 


Thursday 























THE LATEST MORTALITY TABLES—JUST ISSUED 


AMERICAN-CANADIAN 
MORTALITY INVESTIGATION 


Compiled by Committees Representing the 
ACTUARIAL SOCIETY OF AMERICA, 
AMERICAN INSTITUTE OF ACTUARIES, 
NATIONAL CONVENTION OF 
INSURANCE COMMISSIONERS 
IN TWO VOLUMES 


Based upon experience of 59 legal reserve life insur- 
ance companies. 

Presents actual mortality experience, with comparisons 
thereof with rates shown in existing standard tables. 
Volume II Presents Experience Under Various Policy 
Forms—Term, Whole Life, Limited Payment and 
Endowment. 

Causes of Deaths Among Americans and Canadians 
are compared in a series of tables. 

Experience under Individual policies in excess of 
$50,000 compiled, with Interpretations. This in- 
formation of importance to insurance companies. 
Every life insurance company and actuary should 
possess these books, which contain valuable informa- 
tion and are handsomely bound in half leather and 
cloth. 





Price, $10.00 for each—$20.00 the set 
Orders will be promptly filled by 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 


135 WILLIAM STREET 





NEW YORK 


INSURANCE EXCHANGE 
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"eames Perec 


UNEQUALED SERVICE 


rms of Insurance Aided and 


Fo 
“ Developed 


R HALF A CENTURY OF GROWTH 
ss of Insurance Largely Increased by 
emination of Insurance Literature 


QVE 


pusine 
Diss 
When one rambles among the tomes of some 
; the eighteenth century literature both of 


trofand and America, interesting comments 
“+ found, written by persons of high rank, pos- 
ale ’ "s 


essed of intellects that are reversed, some of 
shich condemned the practice of insurance, 
specially life insurance, in no uncertain terms. 
These ideas, emanating as they did from the 
wblicists and intellectuals, carried great 
weight in those days and created a widespread 
yi to insurance and its benefits. So 
great Was this influence that some, companies 
niled to survive its pressure, and it remained 
or nineteenth century thought to make pos- 
ble the certain success of the benevolent 
pysiness Of insurance. 
Fifty-four years ago, when the insurance busi- 
yess of America was pioneering, THE SPEc- 
~rox was founded for the purpose of serv- 
ing this business for the good of all. Con- 
vitced of the soundness in principle of legal re- 
erve life insurance and of the benefits to so- 
ciety of the institution of insurance, the foun- 
ders of THe SpecTATOR determined to carry 
atta programme of enlightenment on the truth 
shout life insurance. This policy has been con- 
jstently and persistently followed in the con- 
duct of THE SpecTator, and the success of this 
is evidenced by a survey of the achievements in 
the insurance field of the past half century. 


position 


DEVELOPMENT OF INSURANCE 


From the start Tre Spectator and The 
Spectator Company have reflected the progress 
and development of the business of insurance. 
through its statistical department, which to- 
day is larger than the office force of many 
insurance companies. The Spectator Company 
has kept detailed records and analyses of the 
history, financial and underwriting growth of 
the business by individual companies and as a 
whole. This immense aggregation of informa- 
tion is utilized in compiling a large number of 
publications which are conceded to be standards 
for accuracy and completeness. Many prom- 
inent underwriters in various branches of the 
business have, in its long career, contributed 
articles to Tue SpecTATor, and a large number 
of technical books and treatises by thoroughly 
qualified authors, which constitute permanent 
additions to literature, embracing the principles 
and practice of insurance, have been published 
from time to time and have contributed greatly 
to the benefit of the business. They have been 
wed by insurance men in educating agents and 
the public, and to-day their use is greater than 
ever. ' 

For many years past, numerous articles have 
been published in THe Spectator, and later 
issued as leaflets, which have been most ef- 
lectual in creating prospects and in aiding 
agents in securing applications for insurance, 
and many testimonials have been received from 
agents to that effect. 

Because of the unprejudiced and impartial 
character. of these publications, compilations 
and leailets, great assistance has been given in 
winning the confidence of the public to insur- 
ance. In former years, more than at present, 
t was customary among life insurance com- 
fames to circulate literature of a rather par- 
tial character, which led to such statements 


F being somewhat discredited by prospects be- 





cause viewed by them as arguments and facts 








tmanating from a biased source. 


Independent 


publications, text and field books, historical 
and statistical works, and leaflets presenting a 
variety of sound arguments in favor of life 
insuratice iti general, have been published and 
circtilated by The Spectator Company to the 
extent of millions of copies annually, which 
have served their part in attracting and win- 
ning the eorifidence of the public and agents 
alike. 

Tue Spectator has built up a reputation for 
fair and honest treatment of insurance matters, 
which it sedulously maintains. 


Tue Score or THE SPECTATOR 


The publication of THe Specrator, which 
journal from week to week contains a vast 
amount of news matter, statistics, editorial 
cemment and educational articles on all 
branches of insurance, involves a task which 
requires the constant attention of a large pub- 
lishing and editorial staff; also the employment 
of numerous correspondents in all parts of the 
country, as well as Europe and Canada, in addi- 
tion to contributors of high standing in the 
insurance world, who, by their writings, por- 
tray the leading thoughts in their respective 
fields. 

The wide and growing circulation of THE 
SpEcTATOR makes it an increasingly influential 
factor in the world of insurance. Special edu- 
cational sections from week to week add to the 
practical service of THE SPECTATOR to insurance 
agents. 

The scope of THE Spectator and the num- 
erous insurance books and booklets published 
by The Spectator Company cover all phases of 
the various branches of insurance. There is no 
line or aspect of the business that is not touched 
upon in an authoritative manner in some one 
or more of the vast number of works devoted 
exclusively to or dealing with the subject of 
insurance, listed in the complete catalog of The 
Spectator Company, recognized as the largest 
insurance publishers in the world. 


ScieNtiFic TExt Books, OFFICE AND FIELD 
Books AND LEAFLETS 


Many of these works are designed for the 
technical man, the actuary, accountant and sta- 
tistician; others are devoted to financial or 
underwriting problems or to fire prevention, 
accident prevention, from the standpoint of th? 
engineer or underwriter: while others to busi- 
ness building or organization of insurance com- 
panies. Another group deals exclusively with 
education for the underwriter, the agent and 
the adjuster, and yet another group—a very 
large one—is concerned with carrying the mes- 
sage of insurance to the public. This descrip- 
tion by no means covers every classification of 
the scope of its insurance publications, but pre- 
sents an illustration of the diversified insur- 
ance service of The Spectator Company through 
works published and distributed by it. 





BustNess FAVoRABLY AFFECTED BY USE OF 


SPECTATOR PUBLICATIONS 

The publications which carry the message of 
insurance to the public have alone performed a 
service for insurance which is incalculable, and 
Tue Spectator claims its due measure of 
credit for what it has thus accomplished in the 
cultivation of the public mind in favor of insur- 
ance. It is enough to say that the leaflets pre- 
pared by expert writers and published by this 
journal, addressed to prospects, have reached 
many millions of persons who have thus been 
led to take insurance through the offices of 
agents circulating and using them as arguments. 
Others of the public, as a result of reading 
them, have continued insurance they would 
otherwise have permitted to lapse, or have ap- 
plied for more insurance protection, as the case 
might be. These leatlets have made the agent’s 
course easier, regardless of the company -he 


II 


represents, because they teach the lesson of 
insurance and are not concerned with the merits 
of any one company. 


FirE AND CASUALTY INSURANCE 


Fire and casualty insurance men, besides ap- 
preciating many of the advantages already re- 
ferred to, find that their interests are given 
special attention in THE SPECTATOR in a variety 
of ways, not only in the line of current news, 
but by the publication of many educational arti- 
cles and statistical exhibits. Regular readers 
of THe Spectator derive much of interest and 
profit from such data relating to fire, casualty, 
surety, automobile, and miscellaneous classes of 
insuranice. 

Practical men, expert in the actual presenta- 
tion of insurance to the people, have, during 
the past half century, contributed their best 
thought and experience to the preparation of 
canvassing literature, and, in conjunction with 
liberal investment of energy and money on the 
part of The Spectator Company, have pro- 
duced effective and up-to-date arguments 
brought out in attractive typographical dress 
and appropriate binding. 

The service of THE Spectator and The Spec- 
tator Company extends to life, fire, marine, 
casualty, fidelity, automobile and all miscel- 
laneous branches of insurance. To make this 
servire more effective and of still greater value, 
The Spectator Company invites the continued 
co-operation of the insurance world and wel- 
comes suggestions for the expansion of its 
work and facilities for the good of insurance. 





Financial Strength of Rossia Group 

The statements of the group of fire reinsur- 
ance companies headed by the Rossia Insurance 
Company ot America, of Hartford, make a 
strong financial showing as of January 1, 1922. 
The four companies composing this group, 
namely, the Rossia, the Fire Reassurance Com- 
pany of New York, the American Fire Insurance 
Corporation of New York, and the Union Re- 
serve Insurance Company of New York, now 
assets exceeding $15,641,000, 
while their combined surplus to policyholders on 
January 1, last, exceeded $5,622,000. 

The American Fire has assets of $1,475,753, 
with a policyholders’ surplus of $679,487; the 
lire Reassurance Company has $3,102,000 of 
assets and a policyholders’ surplus of $922,152; 
the Rossia has resources aggregating $9,485,248, 
and its surplus to policyholders is $3,199,170, 
and the Union Reserve has $1,577,658 of assets, 
with a surplus of policyholders of $821,683. The 
headquarters of this group is 1565 Broad street, 
Hartford, Conn. C. F. Sturhahn is president 
and B. N. Carvalho is vice-president of the 
Rossia, which is the parent company in this 
strong reinsurance group. 


have combined 


—The Mutual Fire Insurance Company of the Mis- 
souri Brotherhood of Threshermen has been organized 
at Sedalia, Mo. These elected: 
Wiley D. Marshall, John C. 
Sheets, Higginsville, vice-president; Albert Smith, Dur- 
ham, secretary and treasurer. The board of directors 
Avan H. Forest City; R. C. 
Bowlin, St. Joseph; Charles Crowder, Marshall; O. R. 
Palmer, Columbia; W. C. Carlton, Corder and H. J. 
Burns, St. Charles. 


officers have been 


Moberly, president; 


consists of Murray, 


The Agent’s Key to Fire Insurance 
“T already own a copy of this book and find it very 
valuable in special agency work in the field.”—Roy T. 
Taylor, Special Agent, Springfield Fire and Marine. 
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The Company OF the People, FOR the People—made BY the People 
The Greatest Life Insurance Company in the World 
In Assets In Business Placed In Service to the Public 
Greatest In Income Greatest In Business Gained and (ireatest In Reduction of Mortality 
In Gain of Each In Business in Force In Health and Welfare Work 
METROPOLITAN 
LIFE INSURANCE COMPANY 
(Incorporated by the State of New York) 
HALEY FISKE, President FREDERICK H. ECKER, Vice-President 


Business Statement, December 31, 1921 


ID a 0) wins 2s Kaew an ncbemgoeiau taeda iea sh, dotahe nena see $1,115,583,024.54 
Larger than those of any other Insurance Company in the World, 

Increase in Assets during 1921.................................. $134,669,937.37 
Larger than that of any other Insurance Company in the World. 

INE Soc ha ada eke un ES. ee eee $1,068,341 ,845.04 

Sele 3) ic nscics i A ah ae  e 8F NEO Ac LO SE TE $47,241,179.50 

Ordinary (annual premium) Life Insurance paid for in 1921... . $897 ,949,212 
More than has ever been placed in one year by any other Company in the World. 

Industrial (weekly premium) Insurance paid for in 1921....... $666,840,395 

Total Insurance placed and paid for in 1921..................... $1,564,789,607 
A larger amount placed in one year than by any other Company in the World. 

Gain in Insurance in Force in 1921............................. $625,695,325 
A larger gain in one year than that made by any other Insurance Company in the 

World. 

Total Amount of Outstanding Insurance....................... $7 ,005,707,839 
Larger than that of any other Company in the World. 

Number of Policies in Force December 31, 1921.................. 25,542,422 
Larger than that of any other Company in America. 

Gain in Number of Outstanding Policies....................... 1,642,425 

Number of Claims paid in 1921................................. 323,531 
Averaging one claim paid for every 27 seconds of each business day of 8 hours. 

Amount paid to Policy-holders in 1921....................... ar $91,348,472.98 


Payments to policy-holders averaged $630.16 a minute of each business day of 
$ hours 
c ve 


Reduction in Industrial Mortality in 10 years, 31.9 per cent. 
Typhoid Fever reduction, 71 per cent.; Tuberculosis, 49 per cent.; Heart dis- 
ease, 19 per cent.; Brights disease, nearly 30 per cent.; Infectious 
diseases of children, nearly 37 per cent. 


Death Rate for 1921 on the Industrial business lowest in history 
of Company. 
Dividends declared payable in 1922, nearly...................... $16,000,000 
Metropolitan Nurses made 2,136,000 visits in 1921, free of charge to sick Industrial 
Policy-holders, including 18,984 visits to persons insured under Group policies. 


Metropolitan men distributed over Twenty-five Millions of pieces of literature 
on health—— 
Saw Bringing the total distribution to over 238,000,000 exclusive of Company’s health 
magazine, of which over 18,000,000 are annually distributed. 
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BACK DUNN BILL 
Companies a _— 


WILL APPEAR BEFORE LEGISLATURE 





Lower House Against Abating Anti-Trust 
Laws 


JACKSON, Miss., March 7,—At a meeting held 
Monday afternoon, 1 the home office of the 
Bankers and Merchants Fire Insurance Co., a 
committee was appointed to go before the Mis- 
sissippi Legislature and make an effort to have 
enacted the bill introduced by Senators Dunn 
and Conn which would exempt from taxation 
{| domestic insurance companies for a period 
of ten years. ‘ 

Representatives of all the companies incor- 
porated under the Mississippt laws, except the 
Columbus Insurance and Mortgage and the 
Gulf Coast Life, were present. R. E. Kenning- 
ton, president of the Bankers and Merchants, 
presided, and was elected permanent chairman 
of the committee, which will continue to meet 
from time to time until the legislature adjourns. 
The steering committee is composed of S. J. 
Taylor, chairman, who is president of the Mag- 
nolia State Life, and W. C. Wells, general 
counsel of the Lamar Life and the Mississippi 
Fire, and H. V. Watkins, one of the directors 
of the Bankers and Merchants. It will handle 
the matter in the legislature. 

The lower house of the Mississippi Legisla- 
ture, without a dissenting vote, on Monday 
morning adopted a resolution offered by Alf 
Stone, who was the authority of the bill abating 
the suits against the life casualty and miscel- 
laneous companies, declaring that there should 
be no modification or repeal of the anti-trust 
laws of Mississippi at the present session of 
the legislature, and no interference with the 
anti-compact litigation now pending in the Mis- 
sissippi Supreme Court against the fire insur- 
ance companies. “The several bills now pend- 
ing before the legislature seeking to pull some 
of the teeth of the anti-trust laws of the State 
will be withdrawn. 

The bill abating the suits brought by District 
Attorney A. J. Browning against the life, casu- 
alty and miscellaneous companies in Mississippi 
is now in the hands of Governor Russell for 
signature. 

The Senate passed the measure by a good 
majority Thursday, and on Friday it was pre- 
sented to the chief executive of the State for 
consideration. 

A committee of life insurance men headed by 
C. 0. Wilkins, agency manager of the New 
York Life, and S. R. Whitte, Jr., general agent 
of the Home Life, called on Governor Russell 
Friday morning to request that he sign the 
bill. 

The Governor declined to say what action he 
would take. He had not read the bill at the 
time the committee visited his office, but prom- 
ised to do so at his early convenience. 

It is generally believed that he will sign the 
bil, He is in close touch with the revenue 





agents and is largely influenced by the latter’s 
wishes, and it is understood that Mr. Robertson 
does not oppose the abatement of these suits. 


Excellent Progress of Old Line Life 

The Old Line Life Insurance Company of 
America, of Milwaukee, made fine progress in 
1921, as is evidenced by a comparison of its 
financial statements as of January I, 1922, with 
that a year earlier. Among the gains noted are 
one of $803,453 in admitted assets; one of $716,- 
892 in reserves, and one of $5,579,446 in insur- 
ance in force. The company now possesses re- 
sources of $3,786,095, and after setting aside a 
policy reserve of $2,703,126 and making provi- 
sion for taxes and other liabilities it shows a 
surplus for the protection of policyholders 
amounting to $977,354, including capital, $672,- 
635. The company’s income last year was about 
$1,500,000, and its new insurance written and 
paid for was $10,330,131, while it closed the 
year with $38,567,995 of insurance in force. 
The company writes life, accident and health in- 
surance, and can arrange for exclusive territory 
in various sections in Wisconsin, Illinois, Michi- 
gan, Iowa and Minnesota. 

Rupert F. Fry is president of the Old Line 
Life, which is known as “the company with a 
heart,” and he is ably assisted by the following 
officers: John E. Reilly, secretary and treas- 
urer; F. J. Tharinger, assistant secretary; L. C. 
Cortright, actuary. 


Tennessee Underwriters to Meet April 28 
Memputs, TENN., March 6.—More than 200 
insurance men are expected to attend the annual 
convention of the Tennessee Underwriters As- 
sociation which will be held here on April 28. 

Invitations are being sent to associations lo- 
cated in Arkansas and Mississippi for their 
members to be present at the Memphis meeting, 
which may become a tri-State round-table, ac- 
cording to Cliff S. Blackburn, local insurance 
man. 

Bolling Sibley of Memphis is president of the 
State association and Mr. Blackburn is secre- 
tary. Last year’s convention, which was the 
most successful in the history of the associa- 
tion, was held at Chattanooga, is expected to be 
eclipsed in interest by the meeting here. 

Committees have been formed to arrange for 


the convention here. The executive committee 


PRELIMINARY TERM 


Modified Method is Likely to Be 
Favorably Reported 








COMMISSIONER HOBBS HAS BACKING 





Will Be Recommended as 
“Ought to Pass” 


Boston, March 6.—That the bill to provide 
for the enactment of legislation modifying the 
preliminary term method of valuation of life 
insurance policies will be reported favorably out 
of the Committee on Insurance was indicated 
today by a member of the committee who stated 
to a representative of THE Spectator that no 
insurance bill has been heard in years in which 
there was such a unanimity of support. 

Commissioner of Insurance Clarence W. 
Hobbs, speaking last week before the commit- 
tee for the special commission appointed last 
year to investigate insurance problems, said that 
the bill had been drafted by the commission 
after careful study and a thorough discussion 
with insurance officials. Commissioner Hobbs 
pointed out that under the present law the es- 
tablished system has the effect of securing a 
practical monopoly to the established compa- 
nies and that a monopoly is no healthy condition 
for either the companies or the public. 

Proponents of the bill are confident that the 
committee will take favorable action. It was 
pointed out today that Commissioner Hobbs 
has the backing of a majority of the companies 
in Massachusetts and that the committee will 
be inclined to report the bill “ought to pass.” 

If the bill has met with opposition among any 
of the members of the committee, there has been 
no intimation of it to those who are watching 
developments. 


Think Bill 


is made up of R. Henry Lake, Alfred Boyd, 
J. E. Lippett, Jeff D. Marmon, Robert M. 
Gamble and Homer L. Higgs. 





“The Last Law—Brotherhood” is the title of 
a brochure by Peter McArthur which has been 
issued by the London Life Insurance Company 
of London, Ont. It is an interesting booklet 
which shows the essential brotherhood of man, 
worked out by means of life insurance. 





first two contract years. 


OHIO, INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


-Minor Morton, Vice President and Agency Manager 
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Arrangements for 
exclusive territory 
can be made with 
this Company in 
Wisconsin, Illinois, 
Michigan, lowa and 
Minnesota. 

RUPERT F. FRY, JOHN E. REILLY, 

President Secretary and Treasurer 
F. J. THARINGER, L. C. CORTRIGHT, 

Assistant Secretary Actuary 

qe 
ID /nsurance Company of America 
MILWAUKEE. WIS. 

LIFE, ACCIDENT AND HEALTH INSURANCE 
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pk. CRAWFORD ELECTED 


comes Chairman of American Life 
Medical Section 





Be 





pk. HENRY W. COOK VICE-CHAIRMAN 





Meeting at French Lick Springs Well At- 
tended—Many Good Papers 

pr. G. E. Crawford of Cedar Rapids, la., 
elected chairman of the Medical Section of 
the American Life Convention, and Henry W. 
Cook of the Northwestern National Life Insur- 
ance Company of Minneapolis vice-chairman at 
the final meeting of the association at French 
Lick Springs, Ind., Friday last. Drew EF, Ly B. 
Jenny of the Federal Life Insurance Company 
of Chicago was re-elected secretary. The meet- 
ing next year will be held at Chattanooga, Tenn., 
where it was scheduled to be held this year, but 
changed on account of the combined meeting of 
the American Life Convention. 

The importance of heart tests and the de- 
termination of blood pressure in the examina- 
tion of all applicants for life insurance was the 
theme of the program. The second day’s pro- 
eram was no less interesting than the sessions 
of the first day, and unusually good attendance 
and good attention were noted. 

The heart as a factor in life insurance ex- 
aminations and modern methods in diagnosing 
heart troubles were the discussions offered by 
Dr. Selian Neuholf of New York city. His talk 
was illustrated by the use of electro cardio- 
grams and by motion pictures. Dr. Neuhof em- 
phasized careful attention to the difference in 
pulse rate and the systolic and diastolic blood 
pressure as recorded while the patient was in- 
active and after a certain amount of exertion 
was attempted. Signs of syndrome should be 
carefully noted, he said. Any applicant de- 
veloping signs of syndrome after tests are made 
that conform to the requirements of the average 
person must be regarded as below the minimum 
requirement in vitality. 


was 


The significance of cardiac murmurs was the 
subject of an address by Dr. I. F. Barker of 
Baltimore. This talk was followed by Dr. 
Charles Lyman Green’s talk on unrecognized 
myocardial insufficiencies of middle age life. 


NO BASIS FOR DISTRICT ATTORNEY’S 
CHARGE 
Same Rates Not Fixed—Thirty-one Live 
Companies Use Twenty-five Different 
Rates 

District Attorney A. J. Browning of the city 
of Collins, Miss., alleges that ‘a considerable 
number of life insurance companies, each of 
which he names in his complaint as having been, 
in January, 1908, doing business in Mississippi, 
were then writing “endowment insurance, term 
insurance, advance insurance, tontine insurance, 
assessment insurance and various other kinds of 
hte insurance,’ and “did enter into and be- 
come a party to an agreement and combination 
with each other and every other said insurance 
company to regulate and fix within this State 
and within said district and county the price of 
premiums to be paid for life insurance as herein- 
above set out, on the lives of the people and 
citizens of this State; that said agreement and 
combination constituted and was a conspiracy 
tc defraud and was contrary to the provisions 
of Chapter 145 of the Code of 1906, and the 
amendments thereto, and had the effect and did 
injure the insuring public of said county, dis- 
tiict and State.” 

These alleged conspirators are each charged 
with having “entered into and become a party to 
wn agreement and combination with each and 
every other said insurance companies named 
herein to regulate and fix the price of pre- 
iniums to be paid for all life insurance con- 
tracts as aforesaid, that is to say, all of said 
defendants agreed among themselves and with 
cach other to charge all individuals of the same 
ciass and equal expectation of life the sazie 
premiums or rates charged for policies of life 


cr endowment insurance by each and every 
other company.” 

‘tr. Browring should have secured a copy of 
the Life Agents Brief before swearing to such a 
rash and sweeping statement, for he could then 
have easily learned that very few companies 
happen to charge the same rates for like policies. 

Thirty-one of the companies named by Mr. 
Prowning are listed in the Brief, and on check- 
ing over their rates on twenty-payment life 
policies at age thirty-five, it is found that 
t.venty-five different rates are in use among the 
thirty-one companies, being the maximum num- 
ber which happen to use any one particular 
rate. The varying rates and the numbers of 
companies using each rate are as follows: 

$38.95, one company; $38.34, four; $38.11, 
one; $38.00, one; $37.33, one; $37.16, one; 
$36.93, one; $36.45, one; $36.22, three; $36.21, 
one; $35.43, one; $35.29, one; $35.07, one; 
$34.95, one ; $33.42, one; $33.13, one; $32.36, one; 
$32.13, one; $31.03, one; $30.92, one; $30.85, 
one; $30.54,- two; $30.52, one; $30.00, one; 
$28.50,one. 

With twenty-five different rates, ranging from 
$28.5G up to $38.95 for the twenty-payment life 
policy at age thirty-five, in use by only thirty- 
one companies, it is impossible to conceive of 
any justification for the charge that the compa- 
nies have all agreed to charge the same rates. 


Doubled Business Last Month 
President S. C. Tweed of the Ontario Equi- 
table Life and Accident, Insurance Company of 
Waterloo, Ont., has announced that the com- 
pany doubled the amount of business written 
lebruary, 1921, last month. 





Charles W. Selser, vice-president of the West 
Coast Life, Insurance Company of San Fran- 
cisco, recently announced the appointment of 
George B. Shelton as district manager at Fresno, 
Cal., and G. B. Cawthorne as district manager 
at Napa, Cal. This is in line with the plan of 
the West Coast to make an intensive drive for 
business this year in its home State. The entire 
nerthern California field has been sub-divided 
into small districts. 





1920 are inserted for purpose of comparison: 


NAME AND LOCATION OF COMPANY 





to 

os 

vu 

a 

Aina, Life; Hartford; Cotiite:. << ac<nesecse seco 1921 
1920 

Atlantic: ‘Life, Richmond. “Vax... ess ococssnescore 1921 
1920 

Berkshire Life, Pittsfield, Mass............e0e- 1921 
1920 

Mapitol Life, Denver; Coligs.s.ico.occ0sanesneeavs 1921 
1920 

Metitral Wife, Ottawa, Tl: ses. eccs caceseouns eee 1921 
1920 

Minnesota Mutual, St. Paul, Minn............. 1921 
1920 

Mutual Life, New York, N. Y........eceeee0e- 1921 
1920 

Mutual Trust, Chicago, Ill........cecseeceeecs 1921 
1920 

Peoples Life, Frankfort, Ind.......sesceeeeees 1921 
1920 

Register Life, Davenport, Ia......seeeeeeceeees 1921 
1920 

Reliance Life, Pittsbuseh, Pas occ caacds vveeeals 1921 
1920 

Southern L, and ©.» ‘Greensboro, Ni ©... .5. e036 1921 
1920 


















TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE UNITED STATES IN 1921 


The figures presented herewith have been supplied officially to The Spectator Company by the life insurance companies named for the year 1921. 


The figures for 








pe t £8 5 & es 
se) ae § n 6% so sens Sy 
g 2 hE om 2 =2 2,0 a" ea &'S E 
> n 5 D> BA 3 
= SAS oa & =a = BE ap on <q 
& <q oe = re) pas) 2 a 8 Es : 
A: ~ e 0. 9 >So 2S 35:5 <i so 
<9 ok.) a = a> A, AK So hee mig 
= s43 22 —* a4 == 2 es see a 
7 R- bo =e 3 § SSO 8 23,65 2.0.0 = 
2 rm o's ad = 6 S a, ee : 3 
e< gael He c= cam eF sacs Sem as 
$191718046 $26.159,758 $31,148,207 $39,297,067 $18,273,666 $26,188,809 $324617774 $1,204,000,398 $48,411,057 
177,502,366 21,478,483 29,359,658 36,349,619 18,914,184 27,587,693 495,216,386 1,155,589,341 262,913,031 
8,769,814 1,101,749 2,703,406 3,256,295 870,074 1,732,271 16,078,171 82,761,893 6,171,680 
7,226,458 856,811 2,505,560 2,899,118 682,257 96% 7 22,316,106 76,590,213 17,452,63 
30,351,611 1,758,104 4,227,542 5,767,205 3, ¢ 16,543,549 131,027,062 8,128,640 
28,635,351 1,541,878 4,061,155 5,474,274 2, 3,965,850 21,178,920 122,898,422 14,995,705 
4,820,416 336,027 1,495,245 1,751,859 476,175 984,203 16,619,579 48,709,019 468,219 
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8,052,192 882,466 2,328,903 2,690,395 778,749 1,737,451 25,561,446 77,604,480 16,800,136 
677,505,499 88,897,452 91,379,899 130,944,449 95,239,239 117,033,842 343,750,863 2,472,651,779 114,678,658 
671,000,181 88,962,737 86,825,465 125,180,798 87,523,160 115,042,925 423,677,719 2,357,973,121 268,801,764 
7,512,613 792,380 2,383,679 2,712,149 634,662 1,300,144 14,574,905 69,693,209 3,517,524 
5,939,063 473,380 2,264,684 2,539,747 574,784 1,301,519 21,294,327 66,175,685 14,945,675 
2,173,844 258,933 583,746 700,802 138,968 362,788 4,858,746 22,352,116 1,810,545 
1,79¥675 202,400 562,992 660,190 180,417 374,031 6,399,032 20,541,571 4,966,017 
3,247,726 291,014 671,865 816,440 138,134 540,151 24,241,274 1,638,272 
2,907,931 249,025 641,923 782,871 312,637 07,123 22,603,002 4,158,140 
17,949,622 1,750,566 7,190,285 8,044,495 1,768,035 4,456,709 ,303 218,266,038 21,993,953 
14,082,548 1,511,113 6,155,961 6,795,654 1,165,451 4,109,299 8,554 196,272,085 59,193,025 
5,763,693 1,464,166 1,449,323 1,662,275 432,127 942,191 48,744,462 —4,447,887 
4,999,671 1,300,107 1,637,449 1,795,882 422,792 1,173,109 382 53,192,349 12,989,061 
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Life Insurance Men: 


A Contract with our company will insure you 
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Reserve Loan Life Insurance Company 
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One ‘Billion Dollars Paid 
g Policyholders Since 
Organization 
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Annual Statement Figures Mark Progress 
of Giant Ordinary Company—Expenses 
paid Out of Income Other Than 

Premiums 

The history of The New York Life Insurance 
Company very nearly represents the history of 
egal reserve life insurance in the United 
states. Beginning operations in 1845, this com- 
pally has continued to expand from year to 
year yntil now after more than seventy- -Six 
years of active operation it occupies a place 
ia the insurance world that in many respects is 
yithout parallel. 
Organized on the mutual plan policyholders 
derive the benefit of all underwriting and man- 
agement profits or savings. That these have 
hen substantial is evidenced by the fact that 
jor many years past the returns to living policy- 
olders under the provisions of the company’s 
wntracts have far exceeded the total pay- 
ments on account of death. Dividend payments 
alone exceeded in 1921 the amount paid in 
kath claims while all payments to living policy- 
holders, including dividends, amounted to nearly 
three-fold the amount expended for death 
claims. 

The annual statement of The New York Life 

“3 of January 1, 1922, is replete with many in- 

teresting facts and figures. In the first place this 

year's statement embraces practically business 
done on the North American continent only as 
the company some time ago ceased writing busi- 
ness in Europe, and has now disposed of its 
risks in European countries by reinsurance 
agreements with companies native to the coun- 
tries in which the New York Life formerly 
operated. The readjustment due to these 
changes in business has resulted in a decline in 
the company’s admitted assets of some $15,000,- 

000, but there has also been a substantial reduc- 

tion in liabilities, and an addition to contingency 

reserves. Total admitted assets on January 1, 

1922, on market value basis, were shown to be 

{52,632,139, of which more than $183,000,000 

constitutes investments in first mortgages on 

real estate, no small part of which has been 
itilized in the financing of much needed housing 
projects, or in assisting agricultural enterprises. 

The New York Life has been a liberal investor 

in securities of the United States Government 

and substantial holdings of all issues of Liberty 
tonds are to be found among the company’s 
assets, 

In 1921 new business paid for, including re- 

als and increases, amounted to $603,156,334, 

‘presented by 207,286 policies, the average new 

wlicy being about $3000, an amount considera- 

ily above the average ordinary policy in force 
ior the entire country, which is in the neighbor- 
hood of $2200. Total insurance in force is now 


reported at $3,816,098,524, represented by 1,675,- 





435 policies, each averaging $2278. The com- 
pany had in force on January I, 1922, 6303 an- 
nuities representing annual payments of $2,- 
187,150. In additional accidental death benefits 

life contracts the company reported $1,466,- 
014,300, a sum which indicates the popularity 
of this feature of The New York Life’s poli- 
cies. 

The total income of The New York Life in 
$203,531,910, as compared with $193,- 
790,133 in the previous year. Of this total 
$149,106,548 was derived from premiums and 
$46,045,918 from interest and rents, both of 
which items are considerably higher than in 
1920. Total expenditures amounted to $161,- 
964,765, so that there was laid by out of in- 
come for addition to reserves and protection of 
policyholders $41,567,145. To _ beneficiaries 
death claims payments of $33,452,704, of 
.148 was in double indemnity claims 
In matured en- 


1921 Was 


under 
which $657 
ar-sing from accidental death. 
dowments, disability benefits, annuities and sur- 
renders living policyholders received $52,018,- 
930, while in dividends policyholders received 
the gigantic total of $36,963,368, or more than 
was paid death claims. Total payments to 
policyholders, including $1,873,317 paid in poli- 
cies transferred to foreign governments and com- 
panies, were $124,308,409. All expenses attend- 
ant upon the management and operation of the 
business were paid out of income derived from 
sources other than premiums. Of significance 
to policyholders, as it has a direct bearing on the 
insurance, is the single item of more 
than $5,700,000 paid out in Federal, State and 
municipal taxes. This amount represents more 
than two and one-half per cent of the total 
income of the company and more than three 
per cent of the total premiums. Taxes alone 
exceed the home office payroll, and amount to 
about four and one-quarter per cent of the 
total payments to policyholders and three per 
cent of the total expenditures. To the actual 
expenditure for taxes must also be added the 
cost of keeping records, making returns and 
other details avhich alone require the continuous 
service of a considerable staff of employees and 
the utilization of much costly stationery and 
printing. 

The following tabulation of some of the more 
items from the statement of The 


cost of 


important 


New York Life sets forth the business and 
standing of that company: 

3USINESS AND STANDING IN 1g2I 
Premiums on new policies........ $26,744,780 


Renewal premiums ...........2. 122,361,768 

Total premium income....... $149,106,548 
Interest: and: ‘rents: «0: <.:..00ce esas $46,045,918 
CANES INCOMES o's cae a cen Bees 8,379,444 

Total Meame &..666 cece ase. $203,531,910 
Paid tor death claims: ...2...5.... $33,452,794 
Paid for endowments............ 24,800,067 
Paid for annuities, etc............ 1,584,708 
Paid for surrender values........ 25,634,154 
Paid for dividends............-.. 36,063,368 
Other payments 1,873,317 


Total payments to policyholders. $124,308,409 
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Ficomie at DSs>.- ssc. ce. cadena ee. $41,567,145 
Total admitted assets............. 952,032,139 
Reserves on policies.............. 782,811,853 
Dividends payable in 1921........ 2,287,360 
Dividends payable in subsequent 

WORUS con ocecadic acct Haemmaseaees 59,303,179 
New  paid-for ‘business, 207,286 

WOHCIES COR oie 5.4.0 hae ckewrnstraees 603,156,334 
Insurance in force January I, 1922, 

¥,075;435 policies for... +...c0.. 3,816,098,524 


On the basis of 300 working days in the 
year it appears that The New York Life re- 
ceived from policyholders in 1921 an average of 
$497,025 each day and from all other sources 
the average daily receipts were $181,414, the 


total average daily receipts being $678,430. 
Daily payments for death claims averaged 


$111,509 while living policyholders received an 
average of $302,852 each day, total payments to 
policyholders and beneficiaries averaging $414,- 
361. The average daily production of new 
business was 691 new policies for $2,010,521 of 
insurance, the average daily increase being 234 
policies for $929,332. 

Since its organization The New York Life 
has weathered many financial, political and so- 
catastrophes and it is now in excellent 
its reserves calculated 


cial 
financial position with 
on a most conservative basis, and its assets 
valued on a rock-bottom plane. The tabulation 
below shows the magnitude of this company’s 
transactions since 1845: 


RESUME 1845-1921 INCLUSIVE 


Premium income received....... $2,501,061,517 
Paid in death claims............ 684,054,361 
Paid to living policyholders. .... 1,005,976,471 
Total payments to policyholders. 1,690,030,832 
Assets January I, 1922......... 952,632,139 
Total benefits to policyholders 2,642,662,971 


[excess of benefits over premiums 141,601,454 


Irom the above it appears that while policy- 
holders have paid into The New York Life In- 
surance Company the enormous sum of more 
than two and one-half billions, they have re- 
ceived in payments or in sums set apart for their 
future protection something like $140,000,000 
more than they have paid. Living policyholders 
received more than one billion dollars while 
death claims have aggregated more than $684,- 
0c0,009. The enormous payments to living 
policyholders is convincing proof that life in- 
surance is far from a game of “dying to win.” 
lor every dollar of premium paid by policy- 
holders of The New York Life, the company 
has paid or is holding for their benefit $1.08. 

This record demonstrates the vast service 
of The New York Life to the public whose 
confidence it enjoys. 


Claim Paid, Insured Turns Up Alive 

The wisdom of not paying a claim too 
promptly when there is ground for doubt that 
the insured is not dead is shown in the case of 
Harold E. Roy, insured in the Bankers Life In- 
surance Company of Nebraska, who disappeared 
a year ago. Mr. Roy carried $10,000 insurance, 
which was paid promptly to the beneficiary. 
Last week the insured was found in Los An- 
geles and had suffered loss of memory. 
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HOW MUCH WILL IT COST? 


“How much will it cost?” sooner or later interrupts every selling talk. Life Insurance Agents who can show the low net ‘ 
premium deposits of Union Central insurance need not evade this question. Estimates of future cost are best based on past — 
performance. Union Central history is full of enviable records demonstrating that our policyholders have benefited over a 
long period of years on account of Union Central Low Net Cost. 

A policy which covers the entire period of the Company’s existence recently became a claim. The exhibit below shows how | 
liberal dividends made possible a most remarkable return to this insured. ; 
Policy No. 11. Amount: $2,000. Age: 22. Period covered: Entire 


Company history, 1867-1921 
Premium $83.90. Plan: 10-Payment Life 
Total Gross Premiums $839.00 Total Cash received by Policyholder and Beneficiary 
Total Dividends 1,065.30 Premium Deposits (less $166.61 Dividends applied) 


Excess of Dividends over Premiums $226.30 Excess Receipts over Deposits 


A booklet further describing this interesting policy will be sent on request. For further information address 


The Union Central Life Insurance Company 
CINCINNATI, OHIO 




















LIBERAL CONTRACTS FOR AGENTS WITH 


TWO-REPUBLICS LIFE 


The Two-Republics Life Insurance Company of El Paso, Texas, welcomes 
new agents who join its forces whose desire it is to make a connection with 
a clean, progressive, and rapidly growing company. 


The Company’s contracts are liberal and its sub-standard facilities enable 
its agency force to do away with wasted effort and lost motion in the volume 


produced. 


Territory open in Texas, New Mexico, Arizona and Arkansas. 


FOR FURTHER INFORMATION WRITE THE HOME OFFICE 


TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 
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NOT A DISGRACE 


pisent Need Not Be Ashamed When 
Turned Down 


JUST KEEP ON SOLICITING 
Interviews Will Resuit in Applications 
No Calls—No Business 


By Dick OLIVER 
Supervisor of Agencies, New York Life, 
St. Louis, Mo. 


5 Practice makes perfect. You can do no busi- 
i ness in any line unless you go directly to the 

man and have an interview and are determined 
The same rule holds good 


io do some business. 
no business; 


in life insurance—no interviews, 


Now as to being turned down. If every man 
in every line sold every man he talked to we 
would have worse conditions than we went 

© through in 1920. If every man whom you 
went out of your office or home to talk with 
simply said, ““Yes, I will take what you offer,” 
everybody in the world would be in the life in- 
There would be no room for 
you and me. 

What Bill Jones, or Tom Smith, thinks of a 
proposition, particularly life insurance, is due 
entirely, you might say, to the suddenness with 
which you bring it in front of him, and his 
ignorance of the matter as it applies to him. 
In order to sell a life insurance policy that is 
going to cost $30 a year for twenty years, some 
advance preparation must be made; consequently 
it is up to you to picture to the mind of Bill 
Jones, his family, and his condition as you know 
it, and then fit to him and his condition this 
life insurance policy you are suggesting. After 


4 you have gone over it thoroughly—just the every 


day human elements that stand out all over a 
life insurance policy, like saving money, pro- 
viding for the unexpected, simply shove the ap- 
plication in front of Jones and ask him to sign 
his name, or begin filling out the application, 
asking hin questions. If he turns it down, then 
it becomes necessary for you to suggest other 
ideas as to why he should have it. 

If he refuses to take the insurance, where is 
the harm? Who is injured? In what way 
are you disgraced? Certainly there is nothing 
to be ashamed of, any more than if you had 
tried to sell him a United States Government 
Bond, or some building in your town. Don’t 
feel that a man’s refusal to take insurance is 
a reflection on you, or your company, or your 
business. And remember this, nearly every man 
you come in contact with has the excuse that 
he has all the obligations he can meet at this 


A SILENT SALES TALK 
The newspaper clipping reproduced below was 
York Times. 
life 
imagination 


from a recent issue of the New 
sales talk for the 
The 


silent income 


insurance, 


It 1s a 
form of 


LOSSES OF WOMEN 
DUPED BY LINDSAY 
PUT AT AT $600,000 


District Attorney Tells of Many 
Complaints From Alleged 
Victims. 


purest 





SOME WERE MADE POOR 


Ca is. 
\ 
Widow With Four Children Says 
She Parted With $20,000 
Life Insurance. 
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A Guest at Social Gatherings, He 


Claimed Bankers as His 
Friends. 








a situation better suited to 
rest of this 


It is strictly 


could not conceive 
the No need to tell the 
tale, with it. 

orthodox in every particular. The women were 
led to believe that they could beat the 
Then came the usual sordid details and 


purpose. 
for all are familiar 
stock 
market. 
the arrest, but without recovering the lost funds. 
Certainly the agent who sold the insurance men- 
tioned in the headtine did a sorry service. Watch 


out, and learn your lesson from his failure. 


time, and that very nearly is true, except that 
a majority of those obligations are expenditures. 
They are not methods by which he is saving 
money and accomplishing the results he wants 
to. No man living is fool enough not to know 
that expenses won't pay dividends, or provide 
for Mary and the babies in case of his death. 
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THE BULWARK 


Despised and Thought to Be Fit Only 
For the Kitchen Fire 


A RARE SPECIES 


He Was That Almost Unknown Specimen 
—a Fully Insured Man 


Up in the Bronx lives a very old lady, who for 
many years has been so lame from rheumatism 
that she can walk but little. Sometimes she is 
bed-ridden. But she is a very cheerful old 
lady. Two grown-up daughters live with her 
and support her comfortably. The old lady is 
cheerful, the apartment is cheerful, and you 
would find it difficult to find anywhere three 
more cheerful persons. 

The earnings of the daughters are consider- 
ably greater than merely enough for a com- 
fortable living. One is part owner and asso- 
ciate principal of a successful private day 
school for girls, and the other is a skilled de- 
signer for a great silk embroidery mill. 

Out in South Orange, N. J., is a comfortable 
residence, which is owned by the only son of the 
cheerful old Bronx invalid. He is a dentist, 
with an extensive practice, and has a wife and 
three children—one a kid of eleven. 

Not long ago a life insurance solicitor called 
on his route work at the dentist’s office. He 
had never met the dentist before. 

“Happen to have a half hour vacant of en- 
gagements, so I can talk with you,” said the 
dentist, whom I will call Doctor Fullup. “But 
I cannot offer you any encouragement whatever. 
Fact is, I’m one of those extremely rare birds— 
the fully insured species.” 

“Rare indeed!” exclaimed the agent. 
never in my life glimpsed a specimen before. A 
rara avis of life insurance ornithology!” 

The doctor laughed. “However rare they are, 
this time you’ve actually run into the breed.” 
And the dentist went on to give a list of his 
policies, all in first-class companies, stating the 
kind and the amounts. 

“Excellent companies, all of them, and good 
plans. You are certainly a very heavily insured 
man,’ commented the agent. 

“So heavily that at present it is absolutely 
impossible for me to take more. But I tell 
every agent who tackles me it is quite possible 
that in the future I shall manage to even in- 
crease my insurance. If I do, I'll give you an 
opportunity to show the goods you have to 
offer.” 


“T’ve 


Carriep His Limit 


The agent could see that Fullup was really 
carrying the very limit he could manage on his 


income. The agent was not a twister. He 








merely suggested that on his rounds he would 
take the liberty of calling. 

“Do,” said the dentist. “I am always glad to 
talk with life insurance men. They always get 
the glad hand from me. 

“That again,” remarked the agent, “shows you 
are consistently the rare bird you represent you 
are. But, may I enquire how it is that you are 

such an earnest believer in life insurance?” 

“Because this office, my practice, the resi- 
dence which I own, my prosperity, the prosperity 
of my two sisters, the comfort in her old age of 
my invalid mother—all these things can be 
trailed directly back to a life insurance policy 
on my father’s life.” 

“Want to hear the full story,” 

“T have a hunch it’s worth hearing. 

“Tt is,” said Fullup, slipping into his tale. 
“My father was an importer of woolens, and he 
made an abundant income. Now somebody had 
once induced him to take a life insurance policy 
in one of those companies which way back in the 
early history of life insurance was ignorant 
how to conduct its affairs and went up the 
spout. The policy was for twenty thousand, 
and although my father never paid more than 
four or five annual premiums, he always main- 
tained until his death that by the failure of the 
company he had lost twenty thousand dollars. 
After that he had no more use for life insur- 
ance than he had for a confidence game. He 
wouldn’t if he knew it, have a life insurance 
man in his office. If any agent was brave 
enough to slip in for an interview, that man 
was almost chucked out into the street.” 

“We meet that kind even yet,” put in the 
agent. “But they’re getting scarcer and scarcer. 
The time is coming when they’ll be unknown.” 

The dentist continued. “My father had in his 
employ as his head salesman a man my mother 
detested. With a woman’s intuition she sized 
up the fellow the first time my father brought 
She warned my father 


said the agent. 


” 


him home to dinner. 
against the chap, but he was a phenomenon at 
salesmanship, and in time added so greatly to the 
prosperity of my father’s business that he felt 
compelled to make him a partner in the concern. 

“We lived up the Hudson, at Tarrytown, and 
in considerable luxury. We had a fine house, 
with plenty of servants, and, indeed, my father 
provided everything that in those days went with 
wealth. 

For CHARITY 


“One evening, when my father returned home, 
he informed my mother that he had insured his 
life for fifteen thousand dollars. She has told 
us countless times that she was as much amazed 
as if he had confessed to robbing a bank or had 
acknowledged he was about to elope with the 
family washwoman. But he explained that an 
intimate friend had been unfortunate and by the 
embezzlement of a trusted employee had he- 
come insolvent. As a means for livelihood he 
had taken to soliciting for one of the New 
York companies, and because my father was 
deeply sympathetic for the misfortunes of his 
friend, and desired to assist him without ac- 
tually giving him money, the policy had been 
taken. My mother says that after telling the 


story my father exclaimed, ‘Here, I don’t want 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
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to see this worthless sheet of paper again! I 
don’t care what you do with it. The best thing 
you can do is to have the cook light the kitchen 
fire with it. I suppose I shall continue to pay 
the premiums, so that the poor chap will get 
his commissions. But if it wasn’t for that I’d 
never pay another cent and charge off what I 
paid to-day as an absolute loss!’ 

“T was about sixteen, and my sisters were a 
little older,’ went on the dentist. “Then one 
evening my father came home sick and within 
two days the doctor told my mother that he had 
typhoid fever. He was very ill for three 
months, and meantime his partner, the fellow my 
mother feared and detested, mismanaged the 
business just as he desired. And when my 
father was able to get around again and go to 
the city he found nothing but the wreck of all 
his affairs. My mother‘s intuition had been 
prophetically reliable. The partner had made 
ducks and drakes of every cent he could raise 
on the business and had speculated it all away 
in gambling in futures in Wall street. 

“The night after my father consulted his 
lawyer concerning his affairs he came home with 
a despair on his face I’ve never forgotten. He 
suffered a relapse, took to his bed, and died 
within six weeks.” 


Tue Despisep PAPER 

“T can guess the rest,” said the agent. 

“You can,” replied the dentist. “When every 
thing was settled up it was found that our fine 
house in Tarrytown, the extensive grounds, all 
my father had believed he was worth—every- 
thing had vanished as if my father’s property 
had been those Bible riches which have wings. 
Things came out just about even: the assets 
were balanced by the debts. But my mother 
pulled out from her dainty mahogany desk, 
which later sold at the auction of our 
things, that sheet of paper which my father 
thought would be only useful in kindling the 
kitchen fire. 

“That fifteen thousand! What didn’t it per- 
form?” A boarding house was for sale, and 
my mother purchased it. Twelve thousand re- 
mained, and my mother hoarded that, we living 
on what she made from the boarding house. 

“Life insurance money carried my sisters 
through girls’ schools, and took one of them 
through a girls’ college. She’s part owner of a 


was 


20 


girls’ school herself now. Life insurance money 
gave a year in Paris to the other sister, who is 
a genius at her profession of designing. Life 
insurance money paid my way through a boys 
preparatory school, and life insurance money 
paid for my education at the New York Dental 
College.” 

After a moment the dentist added, “Without 
that fifteen thousand life insurance policy, taken 
because of charity, my mother could not have 
bought that boarding house, my sisters would 


not have been educated, and I myself would not - 


have had a very proitable profession. Do you 
wonder that when I think of life insurance it 
is with a gratitude that I can never put into 
words?” 












MErvorrice, oN 
kb 


SEPT ENE, 






One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,250,000. In- 
surance in force $103,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 18 States. For 


territory write today 


AGENCY DEPARTMENT 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, IOWA. 


REINSURANCE ONLY 


Full Coverage 

















Thirteen Good Reasons for Business 


Insurance 

Commercial insurance should be carried by 
every firm, partnership, corporation or business : 

BecauseE—Capital is non-productive and 
fleeting unless wisely controlled and invested by 
human brains. 

Becatse—Brains are perishable and liable 
to dissolution at any moment. 

BecAusE—Men who invest capital in en- 
terprises that depend upon the experience, gen- 
eral knowledge, skill or ability of some other 
man demand protection for their money in case 
of the death of the man through whose brain 
runs their only road to success. 

BecausE—This kind of a policy is entitled 
to the same consideration at the hands of any 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the ‘ 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





HOME OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EUGENE TANKE, President 
W. C. DIXON, Secretary 














firm as fire, casualty, indemnity, liability, burg- 
lary or any other form of insurance. 

BecAusE—No matter how firmly the credit 
of a firm may be established, it can be strength- 
ened and perpetuated by insurance upon the 
lives of its executive officers and general man- 
agers. 

BECAUSE—It supplies a most valuable 
source of ready cash or loans without publicity 
during financial upheavals or panics. 

}ECAUSE—It outstanding obliga- 
tions and unfulfilled contracts in case of the 
death of the man in charge. This form is par- 
ticularly valuable to engineering firms engaged 
in construction work. 


protects 


BecaAusE—It partially covers the loss that 
is bound to occur through the lack of familiarity 
with his surroundings whenever a new general 
manager or executive is called upon to take up 
and continue the work of one who has been 
called by death. 

BecAuse—It not only converts the interest 
of the deceased into cash for the benefit of his 
estate, but it protects and continues his interest 
in the business by providing the surviving part- 
ners with the necessary funds for its acquire- 
ment. 

Beacuse—It furnishes the only means by 
which surviving partners can acquire the inter- 
est of a deceased member of the firm without 
adding capital, increasing the firm’s indebted- 
ness or mortgaging future profits. 

JECAUSE—This class of insurance furnishes 
a sinking fund that can be used for the purpose 
of purchasing the holdings of a partner who de- 
sires to retire from the firm. 

Becausk—Long-time obligations and bonds 
of a firm can be covered by endowment policies 
and retired at maturity without disturbing the 
working capital or surplus of the firm. 

Because—Any firm, parternship, 
tion or business organization that does not carry 
commercial insurance is failing to provide for 
the inevitable—Great Southern Life Bulletin. 


corpora- 





March Ladies’ Month for Idaho Life 

\Iarch is Ladies’ Month for the Idaho State 
Life Insurance Company. Prizes acceptable to 
the ladies will be awarded to agents producing a 
specified volume of business. 
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PITTSBURGH AGENTS ON 
BANKS 


Resolution Classifies Various Plans 
Into Three Groups 





DANGER IN BANK FAILURES A 
WEAKNESS 


Some Plans Thought to Build Up Number 
of Prospects—Others Seriously Criticized 

The Pittsburgh Life Underwriters recently 
passed a comprehensive resolution on the sub- 
ject of banks and life insurance. The resolu- 
tion was cast by Charles W. Scovel, formerly 
president of the National Association of Life 
Underwriters, and thoroughly covers the situ- 
ation as it relates to life insurance agents. Mr. 
Scovel has pointed out several inherent weak- 
nesses of the plan which have not hitherto re- 
ceived much resolution also 
brings out the fact that under some conditions 
contracts between life insurance companies and 
banks may have real value. 

The resolution is as follows: 


publicity. The 


The Pittsburgh Life Underwriters Association hereby 
records the following views in regard to the various 
plans of co-operation between life insurance and sav- 
ings banks: 

1. These plans, though all designed to promote 
thrift, differ specific 
purpose and scope, and their soliciting methods are 


widely among themselves in 


as yet mostly experimental. Consequently there is 
wide difference and confusion of opinion on the sub- 
ject among leading underwriters in home office and 
field. In this situation we have no sweeping approval 
or condemnation to voice, but we do deem it timely 
to make such analysis and comment as may help to 
clarify the subject. 

2. Plans of the first class, where life insurance is 
the dominant purpose, are not in controversy and 
call for but few words now. Here the bank or banks, 
through advertisements and circulars, advise people 
to insure in any good company, and to have the 
premium money ready by due date in a special, inter- 
est-bearing bank account, in which deposits may be 
made every pay-day or other income day. Regular, 
yermanent policies are written in the usual way by 
regular agents of all companies, who further empha- 
size and apply to each case the wise plan of banking 
the premium money out of income as received . The 
hank serves solely as a useful adjunct to regular life 
This plan (with or without bank adver- 


Insurance, 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.”? You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 
SP SR RS 


Madison, Conn. 











tising) links up with the whole budget idea, now 


spreading so generally among individuals and gov- 
ernmental bodies, and we believe the time is ripe for 
associations and agencies to study our practical methods 
for using it much more extensively. 

3. The other two classes include all the ‘insured 
savings” plans, wherein one bank and one life company 
offer their services in combination to provide a fixed 
or graduated total sum (live or die) within a certain 
period, usually ten years. These are the plans now 


in controversy. Before considering the two classes 


separately, let us note certain dangers that are in- 
herent in all such plans, namely: 

(a) The ever-present danger of bank failures. In 
the single year of 1921, by Bradstreet’s reports, no 
less than 851 banks failed. 


failed—and, if one 


Not a single legal reserve 


life insurance company had, its 


policyholders would have been fully protected by re- 


insurance, whereas those many thousands of bank 
depositors lost much or most of their money. If the 
savings lost in only half a dozen of those 351 banks 


had been “insured,” not only the insurance companies 


but also the good name of life insurance would have 


been damaged badly and widely in that one year. 


This grave danger will always be present, because the 


weaker and less conservative banks will always be 


the ones most likely to take up any new plan to in- 
The danger is particularly acute at 


either life 


crease deposits. 
this time 
insurance or banking, are making a business of selling 


when promoters, untrained in 
and installing the plan, with complete printed forms, 
ete., among all kinds of banks throughout the coun 
try, charging either a lump fee or a commission on 
every new deposit secured. 

We sternly 
sale promotion as real menaces to the cause of life 
stifle 


denounce all such schemes of whole- 


insurance, and call upon all life companies to 


them promptly by refusing to join with any bank in 


carrying out their proposals. We further urge upon 


the life companies and agencies, if intending to form 





bank combinations at all, that the utmost caution be 
invariably used to select in each case only a bank of 
high repute, and only after fullest investigation of 
the bank itself and of the figures, forms and _ litera- 
Lite 
Frankfort, Indiana 


$1,762,818.00 on Deposit with the 
Indiana Insurance Department 


$200,000.00 Surplus Protection to 
Policyholders 


$22,000,000.00 force 


Insurance in 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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Working Among Friends 


Some agents refuse to work ameng_ their 
friends, believing that they can do better with 
There is some truth in this rule in 


The new agent has more conti- 


outsiders. 
certain cases. 
dence in himself undoubtedly when he tackles an 
utter stranger. Probably if he was talking in- 
surance to a friend he would feel much more 
self-conscious and might have to submit to a 
little “kidding.” 

Friends will not hesitate to tell the new agent, 
point blank, that he does not know what he 1s 
talking about and the very fact that they knew 
the agent previously, quite likely will make them 
harder to sell. 

Looking at the matter from another stand- 
point, however, when a salesman solicits a 
friend he must put the issue on a real business 


basis. 


ture to be used by it in the proposed plan. If in any 
existing combination such precautions were omitted 


urge the life 
sake of the 
exhaustive in- 


or slighted at the start, we earnestly 


company and agency concerned, for the 


well as their own, to make 


forthwith and to end the 


cause as 
vestigation connection at 
once should any doubt be developed. 

(b) A second danger, less serious but real enough 
in all these plans, is that the patrons and the public 
that the life insurance 
the whole scheme, responsible for the 


may easily assume company 
stunds back of 
satisfaction in all 
the printing 


mistake as to 


depositor’s money and respects. 


Everything possible should be done, in 


and the talking, to prevent any such 


the life company’s legal responsibility. But a very 


broad moral responsibility is in truth undertaken by 
the life 
name with that of a bank, 
the effect of publicly endorsing that bank and all its 
This attract 


patrons to a 


company in thus publicly identifying its 


for this is bound to have 


doings. endorsement alone may well 


bank or trust company in other de- 


window, all of 
blame the 


partments as well as at the savings 
likely, if 


too, This 


dissatisfied, to 
blanket 
from the 


them quite ever 


endorsement, once 
mind of de- 


though 


lite company 


given, cannot be withdrawn 


positors and public for years to come, even 
the joint campaign for new business be stopped. 
distinct ten-year 


bank savings are the wholly dominant purpose in the 


1. In one class of these plans, 
plan and in the prospect's mind; everything ends with 
the ten Here life 


a useful adjunct to the savings program, caring little 


years. insurance serves solely as 
for the temporary business directly written, but want- 
thrift 
The regular, permanent 


ing to stimulate the spread of which indirectly 
benefits it and everyone else. 
policies are not used, but only one special form, 
usually a decreasing term policy covering the sum yet 
to be saved to reach the fixed total, and ending with 
the ten years. The prospect needs no expert agent’s 
aid with these special, they fill 
their whole purpose in this savings plan and are not 


not life 


temporary policies; 


usable for anything else. This is insurance 
that the regular life agents are writing or would want 
to write. It is merely one feature of a strictly saving 
plan that 
the bank 


through advertising used alone or 


must be presented as a whole and from 


savings standpoint. Depositors are sought 
in conjunction with 
who usually are not authorized to 
at all; the 


licensed or 


special solicitors, 


write regular life insurance bank or its 


employees need not be recCive any in 
surance commissions. 


5. The other broad class includes all plans where 
the two purposes of permanent life insurance and ten- 
year bank savings are combined, the life company and 
agent having one purpose, the bank the other, while 
both in varying 


have either or 


addition to the 


the prospect may 


degree. Here, in serious risks in- 
volved in choosing the bank, certain other dangers are 
to be faced and The 
thing about these plans is that they use the regular, 


that are used for 


guarded against. distinctive 


forms, the 


policy 


permanent same 


22 


Thursday 





all other purposes—ordinary life being the 
Most 


is figured to provide $1060, 
sum, at the end of Bo! 


commen. The plan 


other round ten years by taki 
the cash value of the insurance plus the accumu 
This at the start is an invitation 
wholesale surrender of the policies, which Would . 

thing for the particular company and Ne 
life insurance generally, though : i 


hank savings. 
an evil 


no one can telf in 


advance how ge or hmm al we : ; 
e how large or how small a Proportion wil] be 


in fact surrendered. 


Resolved, That this resolution be spread Upon the 
minutes, and that copies be sent to the Cleveland As. 
sociation, whose resolution on the subject we tala 
received, to the National Association of Life Under. 
writers and its constituent local bodies, to the Associa. 
tion of Life Insurance Presidents, the American Life 
Convention, the Life Agency Officers Association, t) 
all American life insurance companies, and to the 
msurance press, 
A Selling Argument 

One of those life insurance guys dropped jn 
the other day loaded up with statistics, dope 
and everything of that sort to induce me to take 
out more insurance. His arguments were fine 
and convincing, but unnecessary, and he talked 
himself out of possibility of a sale. 

During the conversation one of our older 
fellows sat listening, and when the agent had 
gone he said: 

“T never have heard an insurance agent who 
used what to me is the strongest argument jp 
favor of insurance. It was the thing that con. 
Fact is, I would be dead 
now and my family would have collected my 
policies years ago if it were not for insurance 

“T was like the average man, felt all right, 
hadn't gone to a doctor in ten years, and all 
that. I decided to take out some insurance and 
made application. The company, of course, re. 
quired medical examination, which T considered 
merely a form. The examiner proved a good 
man. He agreed I could pass—but required a 
piedge from me. 


“we 


verted me entirely. 


‘You're one of 
those “Oh, there’s never anything the matter 
with me” fellows. You have no disease, but 
you have a grave peril of two of the most seri- 
I find that unless you 
change your ways you'll go with either stomach 
or kidney disease. If you'll pledge yourself to 
see a doctor immediately and undergo a thor- 


I know your type,’ he said. 


ous of sedentary diseases. 


ough examination once a year, I'll pass you.’ 
“T took the hint. 
time. 


His warning came just in 
My doctor told me that even six months 
more delay would have fastened disease upon 
me. So TI figure my life insurance, in prevent 
ing me from collecting prematurely, did me 
more good than the protection ever is liable to 
do.”"—From Columnist in the New York Ever 
mg Mail, 





$100,000 Policy on President G. G. Moore 

Officers and directors of the National Reserve 
Life Insurance Company of Topeka, Kan., have 
placed a $100,coo insurance policy on the life 
of the president of the company, George G 
Moore, payable to the company. 

Mr. Moore’s long experience in life insurance 
and his thorough knowledge of the business 
make him a very valuable executive officer for 
a life insurance company, and they realized it 
would be a serious loss if his service should be 
terminated by death, says the company. 
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REPORTS PROGRESS 


research Bureau Members Hold Four- 
Day Conference 





MEETING OPENED ON TUESDAY 





edward A. Woods Tells of Aims of Bureau 


What is be 


American life ane ' 
here company executives studied in minute de- 
Wi *e 


tail the personnel and other problems of their 
agency departments is taking place at the office 
of the new Life Insurance Sales Research Bu- 
urnegie Institute of Technology, Pitts- 
This conference is a 


lieved to be the first conference of 
insurance companies ever held 


rea at Ce 
burgh, March 7 to Io. 
landmark in the development of a more careful 
study of agency problems and is likened in many 
quarters to the conferences held a dozen years 
ago when the Medico-Actuarial Mortality in- 
vestigation brought together a group of com- 
panies for the purpose of pooling their ex- 
perience on life insurance risks. Company ex- 
ectitives are greatly interested in the conference, 
which will bring together the experience of 
companies on agency matters, just as the actu- 
aries and doctors brought together the com- 
panies’ experiences on risks. 

The Life Insurance 
made rapid progress during the last few weeks 


Research Bureau has 
in the matter of becoming thoroughly organized, 
and the twenty-seven company members of the 
bureau recently appointed an executive commit- 
tee to represent them, of which Oliver Thur- 
man, superintendent of agencies in the Mutual 
Benefit, is chairman. The staff at Carnegie Tech. 
isalready at work and frequent trips have been 
made by the members to various companies 
throughout the country. 

The conference opened Tuesday morning, 
March 7, at 9:30, at which time the original 
ideas of the founders of the Bureau of Person- 
nel Research, of which the Life Insurance Re- 
search Bureau is a part, were given by [edward 
A. Woods. 


staff conducted 


During the three days the bureau 
conferences for the company 
representatives dealing with such subjects as 
bureau methods of research, company record 
forms, study of the present agency force, ete. 

Various company representatives who have 
had experience in particular lines of work will 
give the results of their experience, and on Fri- 
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day. March 10, the executive committee, com- 
posed of seven members, will hold their second 
meeting at Carnegie. At that time 
pected that many company executives who have 


it 1S ex- 


heen unable to attend the entire conference will 
be in attendance to hear the result of the work 
and plans for the future. 

Explains Capital Reduction 

The insurance press recently announced that 
the State Life of Des Moines had voted to re- 
duce its capital stock from $1,000,000 to $200,- 
000, says a statement from the company, which 
says that the State Life’s authorized capital was 
$1,co0,000, but the paid-up did not exceed 
$675,000. 

At the stockholders’ meeting over 75 per cent 
of the stock was represented and unanimously 
voted to reduce the stock from $675,coo to 
$200,c00. By this means the company is pro- 
vided a larger working surplus. 

The State Life during 1921 put a considerable 
volume of business on its books. In December, 
1620, the State Life had $4,769,000 of insur- 
ance in force, $789,633 of admitted assets, and 
$56,352 of admitted surplus. 

At the close of December, 1921, the insurance 
in force had grown to $17,570,599 on a paid-for 
basis; the assets had increased to $1,853,237, but 
the acquisition of the new business had reduced 
the surplus to approximately $2000. 

Under these circumstances the capital was 
reduced to $200,0co, which leaves a working 
surplus of approximately $475,000. 


GIVE TESTIMONIAL DINNER 
Agents of J. D. Bookstaver Give Him Sur- 
prise at Cafe Boulevard 

Joseph D. Bookstaver, head of a Travelers 
general agency in this city, was given a surprise 
dinner by his agents in the Café Boulevard, New 
Mr. Book- 


staver’s agency is the leading general agency 


York, Thursday evening, March 2. 


of the Travelers Insurance Company, this be- 
ing the second year that Mr. Bookstaver has led 
all the other agents of the country. 

'ifteen officials of the home office of the com- 
pany were present at the banquet and several 
William Bro 


Smith, vice-president and general counsel of the 


others sent telegrams of regret. 


company, was one of the chief speakers. Percy 


V. Baldwin, recently elected secretary of the 


company, attended despite a badly sprained arm. 
Other speakers were Jonah Goldstein, promi- 
nent criminal attorney; Robert Seeley, a lawyer, 
and William J. Moran, New York counsel of 
the Travelers. 

Mr. Bookstaver was presented with a water 
Mrs. Book- 
staver, who was also present, was given a solid 
silver fern dish. 


carafe and a carved console table. 


Receiver for Occidental Mutual Benefit 

TopeEKA, Kan., March 3.—General A. Middle- 
ton of Salina, Kan., has been named receiver 
for the Occidental Mutual Benefit Association 
of Salina. The appointment was made on the 
application of Richard J. Hopkins, attorney 
general, following an examination of the asso- 
ciation by the Insurance Department. 


Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 
A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 
FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 





Annual Premium, Ordinary 

j keer aed os $128.05 
Twenty Payment Life........ $167 .10 
Twenty Year Endowment. . . .$235.10 


United Life and Accident Insuraace Co. 
Home Office, United Life Bidg., Concord, N. H. 
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WIRE THE HOME OFFICE. 





NATIONAL RESERVE 
LIFE INSURANG 


___GEO. GODFREY MOORE. essere _g 
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WISH TO MAKE PERMANENT CONNECTIONS 
WITH THE FASTEST GROWING LIFE INSURANCE 
COMPANY IN THE MIDDLE WEST, WRITE oR 


HOME OFFICE 
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WE WANT BIG MEN! 
FOR THESE STATES 
KANSAS—OKLAHOMA—ARKANSAS 
IOWA — NEBRASKA — MISSOURI 


MEN WHO CAN QUALIFY AS 


FIELD SUPT’S—AGENCY MANAGERS— 
GENERAL AGENTS 


TOPEKA, KANSAS 























BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 













ORGANIZED 1850 
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heard a man say, “J take no 

chances; I do not change my mind.’ Well! 
Some man! I couldn't help recalling a state- 
ment by one of our foremost humorists—Josh 
Billings, I believe: “The only difference be- 
tween a man and a mule is, the man will change 
his mind.’ It fitted this mule’s case exactly. 
Finis! And “J take no chances.’ Every time 
that cuss breathes he takes a chance with some 
pesky microbe; every time he eats he takes a 
chance with some measly bacteria germ; every 
time he walks he takes a chance on a banana 
skin; every time he rides in a motor car he 
takes a chance with a fool driver in the other 
car, and so on, ad infinitum. “Take no chances.” 
Bah! Conceit—and a big chunk. Shakespeare 
was wise to him. “In the reproof of 
chance lies the true proof of men. The sea be- 
ing smooth, how many shallow, bauble boats 
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Listen: 


dare sail upon her patient breast, making their 
3ut let the 
ruffian Boreas once enrage the gentle Thetis, 


way with those of nobler bulk. 


and anon behold the strong-ribbed bark bound- 
ing between the two moist elements like Perseus’ 
horse. Where's then the saucy boat whose weak, 
untimbered sides but even now co-rivaled great- 
ness?” That’s the true ring. 

Reproof of chance—that’s what makes us 
solicitors strong. Take a chance on his being 
in; a chance on his listening; a chance on in- 
teresting him; a chance on getting his signature. 
Who knows? Why hesitate? Goto it Take 
ten such chances a day. Suppose nine fail— 
you are stronger, better, wiser, keener—and, be- 
sides, you have one application in your pocket. 
It’s better to take a hundred chances and only 
win once than it is to take none at all. Keep 
this in your noodle and make a practice of such 
chances. I will say, you will amount to some- 
thing, unless you are made of punk. 

Surprises? Why, the field man has them every 
day. Surprised at the way people receive him; 
surprised at the hard fight he had to make to get 
what looked like a good prospect; surprised at 
the ease with which he secured an application 
from one he had never talked with before; sur- 
prised how easily he got two apps in one hour, 
and how peculiarly disappointed as well as sur- 
prised after ten days of hard work with no re- 
sults; surprised at winning a competitive case, 
and equally surprised at losing one; surprised 
the most at his enlarged tenacity of purpose 
which spurs him on to bigger and better things. 

The fascination of the business after one has 
gotten a fair start was, in my own case, the 
most surprising thing of all. The lure of it— 
the joy of winning—the larger things just be- 
yond—the pride of a greater volume—and the 
development of qualities I was not conscious 
before that I possessed—all and more was a 
I remember one 
Over twenty- 


regular surprise party to me. 
case that will illustrate my point. 
five years ago I called on a man whom I had met 
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once before socially. As I entered his off 
arose and greeted me with this: “Glad to 
you! A man representing another company be 
just in; I will be glad to examine your i. 
and compare it with his.” He did, ] heals 
speke. After a few minutes he said, “Voy a 
write me for $50,000.” I was young in the bat 
ness, but J managed to write his app without 
a show of nervousness. It was my firs fifty 
Surprised? Yes, betcha! I never touched the 
sidewalk for eighty rods. Many such happy 
surprises to the solicitor with the open Vision 
Just off the Welsh coast is a small island, It 
has a regular geographical name, but the Welsh 
call it the “Jsle of Ignorance.” Men and women 
there thirty-four years old and older can neither 


read nor writes. They believe in fairies elves 
“= 


ce he 


etc. They know nothing of what's going on in 
the world. Grossly ignorant. Some of them, | 
apprehend, must have escaped to this country, 
Believe I met a female—a wife and mother— 
not long ago who didn’t believe in life insyr. 
ance. It’s a cinch she came from that island, 

R. O. Ticitos, 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 


its representatives. 


Joseph C. Behan, Supt. of Agencies 








PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 
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THE OLD LADY’S STORY 
son Carried No Insurance and Mother 
Suffered 


By Irvinc Loes 
an old friend of mine, Jack Kent, at 


] met : 2 
ambers street, New York. He 


Broadway and Chambers st ; 
was a bachelor of thirty-five, doing well as an 
automobile salesman, with no one in the world 
to look after but an old mother of sixty-five. 
] was a life insurance salesman. 

“Jack, how much life insurance do you 
carry?” I asked. “Why, none. I don't believe 
in it,” he remarked, much to my surprise. Just 
then we crossed City Hall park. 

“Have some chewing gum, gentlemen, only 
fye cents a package,” piped a shrill voice be- 
hind us. We turned and saw an old woman of 
sixty or so, of evident refinement, approach us. 
[took one of the packages, handed her a quar- 
ter, and told her to keep the change. As I 
noticed her refined features, I could not help 
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asking, “How long have you been selling chew- 
ing gum?” “Just two years. It’s been a hard 
time; I wasn’t used to it.” 

“Tell us your story,” I asked, and with my 
friend Jack we sat down on one of the park 
benches. “Well, I was living with my only son, 
a shoe salesman, when the ‘flu’ came along and 
carried him off. <A brief examination of his 
private papers showed he carried no life insur- 
ance. I'll never forget what seemed at that 
time to be chains of steel tightening around my 
throat when I fully realized this. I was sixty- 
two, penniless, without a friend, and too old to 
work. Then followed an endless search for 
work at employment agencies, with always the 
same answer, ‘You are too old.’ 

“Then came the call, bitter it was, at the De- 
partment of Public Charities, with its galling 
inquisition. Then came selling newspapers.” 
At this point, overcome with emotion, she broke 
down and wept like a child. 

My friend Jack Kent was profoundly im- 
pressed by her story. He took out a five-doilar 
bill, gave her his card and told her to see him 
in the morning. He promised to get her a job. 
Then he turned to me and said, “Send your 
insurance doctor to me to-morrow at 1 P. M. at 
my office, and mail me an application. I want 
$10,000 life insurance to provide a monthly in- 
come of $100 a month to my mother as long as 
she lives, in case I die.” 


[Copyright, 1922, by The Spectator Company, New 
Yor} Companies and general agents desiring to use 
this article write to Tur Spectator. | 

One Million Brides a Year 


Parents are interested in everything that 
makes for the good of their boys and girls. 
Frequently they look at the present, however, 
not able to realize the swift development fron 
youth to maturity. 

Father might as well understand that the boy 
will get married some day and there will be no 
stopping him if he is of any proper age at all. 
The only thing dad can do is to keep his nerve 
and stand for the shock. Same for girls. 

Few parents impress their boys with the vital 
need of life insurance. Perhaps they think 
when the boy marries that will be time enough. 
They forget that every year a man lives his 
insurance rates get higher. Wise fathers will 
even go so far as to pay the premiums on a 


good healthy policy for a few years until the 
boy is able to pay it. 

Any family man of thirty or more years will 
tell you he wishes he had acquired a fat policy 
at about eighteen or twenty. 


Any agent can tell you more than you want 
to know about life insurance in ten minutes. 
He will talk ten hours on the subject if you'll 
listen. His doctrine is true, too. Army boys as 
a rule had $10,000 insurance. Any young man 
of eighteen ought to carry half that, or all of 
it. Jt means safety for his sweetheart when he 
marries. 

Parents who are looking out for the future 
welfare and happiness of boys cannot afford to 
fail in getting them in right on the vital matter 
of life insurance. American boys are taking 
unto themselves wives at the rate of about a 
million a year. Every one of them must be 
happier if he has adequate protection for his 
bride—The Megaphone. 


A. M. Hopkins of the Philadelphia Life In- 
surance Company of Philadelphia, Pa., has 
been advanced from the position of superin- 
tendent of agencies to manager of agencies, suc- 
ceeding Vice-President Jackson Maloney. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuabie franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, Ill. 





























EDMUND P. NELSON, President 


A New “Ordinary Life Select” Policy 


Issued by the 


CONTINENTAL LIFE INSURANCE COMPANY 


10th and OLIVE STREETS, ST. LOUIS, MISSOURI 
ASSUME YOU CARRY $30,000.00 





The Company Will Pay 
Four Natural Deatha. .s.oiiscccc cecccwcess $10,000.00 
For Total and Permanent Disability, a monthly income to the Insured of........... 
For Major Surgical Operations (Maximum) 
For Loss of Right Arm above Elbow or Loss of Either Leg above the Knee............ 
For Loss of Right Arm below Elbow or Left Arm above Elbow.......... 
For Loss of Either Leg below the Knee 
For Loss of Left Arm below Elbow or Loss Entire Sight Either Eye.................4. 2,000.00 


NOTE—Payments made for disability benefits, loss of limbs or surgical affections, do not deduct from the amount payable at death. 
P. R. SCHWEICH, Sec’y and Supt. of Agencies 


For Accidental Death....... $20,000.00 
200.00 
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PRIZE CONTEST PLANNED 


New York Agents To Have Sales 
Congress March 14 


ANNUAL BANQUET SAME EVENING 


Hotel Astor to Be Scene of Big Educa- 
tional Gathering 

Plans for the best sales congress ever held 
in New York are being completed by the Life 
Underwriters Association of New York. The 
affair will be held at the Hotel Astor, Tuesday, 
March 14, and the annual banquet of the asso- 
ciation will be held the same evening. 

The principal addresses at the Sales Cong 
will be by John L. Shuff, president of the Na- 
tional Association of Life Underwriters ; Frank- 
lin W. Ganse, chairman of the executive com- 
mittee of the National Association of Life Un- 
derwriters; George W. Ryan, general agent of 
the Provident Mutual Life Insurance Company, 
Pittsburgh, Pa., and Clyde O. Law, general 
agent of the Northwestern Mutual for Virginia. 

A special feature of the congress will be a 
prize contest in demonstrating effective selling 
methods. There will be seven contestants and 
the affair wil! be under the personal direction of 
John A. Stevenson, second vice-president of the 
Equitable Life Assurance Society. 

There will be three banquet speakers, the 
names of only two of whom have been as yet an- 
nounced. These two are Martin W. Littleton, 
famous lawyer of New York, and Colonel 
Francis R. Stoddard, Jr., Superintendent of 
Insurance. 


THE SPECTATOR 
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The expenses of the sales congress will be 
met by a registration fee of one dollar. Tickets 
for the banquet will be $5. The latter will be 
informal or ‘formal as the guests see fit, the 
association not desiring to keep away any of its 
members through lack of formal attire. 


Western Mutual Life Agents Meet 

Des Moines, IA., March 6.—Buoyant spirits 
and optimism featured the convention of the 
general agents and later of the Iowa agents of 
the Northwestern Mutual Life of Milwaukee 
held in Des Moines last week. The convention 
was well attended and declared one of the best 
the agents have ever had, Without exception, 
the insurance men reported a remarkable upward 
tendency in Iowa business and agricultural af- 
fairs in the past month that augurs for a splen- 
did year in the Hawkeye State. 

J. J. Hughes, general agent in Des Moines, 
pointed out that the Northwestern has $1o1,- 
090,000 in force in Iowa and $45,000,000 invested 
in Iowa first farm securities. 

“No other single corporation has an amount 
so large invested in the old reliable Iowa farm 
mortgage,” says Mr. Hughes. 

Harry L. Trench of the home office at Mil- 
“Backs to the Wall” at the 
closing session lriday. 

On Monday, Tuesday and Wednesday the 
general agents from the Western group met, 


waukee spoke on 


representing the States of Iowa, the Dakotas, 
Minnesota, Nebraska, Colorado, Missouri, Kan- 
sas and Oklahoma. Thursday and Friday were 
given over to the lowa agents. 








Des Moines Sales Congress 
Des Mornes, Ia., March 1.—Although ¢ 
appointed that National President John L, g 
of the Life Underwriters could not be prese 
those in charge of the one-day sales conga 
pulled off a most successful session at the Ha 
Fort Des Moines last Friday. 3 
Field men and women from all over Iowa fe 
some from adjoining States attended the @ 
gress. About 400 were present, and at the, 
they voted the program intensely interesting g 
profitable. a" 
Roy Heartman, president of the Iowa i 
Underwriters, gave the keynote address. Th 
came Paul M. Ray, field supervisor for 4 
[Equitable Life of Iowa, who discussed the 
ject “Co-operation Better Than Competitigg 
John G. Phillips, manager at Des Moines § 
the Travelers Life, discussed “Your Tig 
Clock; When and How Punched.” He 
dled a difficult subject in an admirable way af 
told the life men not to cheat themselves, 
Wilhelm of Omaha, general agent for} 
Northwestern Mutual, spoke on “Field 0 : 
ization from the Standpoint of the Life Unde 
writer.” 4 
The congress was noted for its optimistic ka 
note and the general expression that 1922 
be a good year providing every possible eff 
is put into it. 2 
Charles S. Hutchins. actuary and agency 1a 
ager of the ordinary department of the Ame 
can National Insurance Company of Galvest 
Tex., has resigned as of April 1. ; 
The West Coast Life Insurance Company of 
Francisco. Cal., announces that a 12 per cent divide 
on capital stock of the company has been declared 
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ested prospects. 
help the agent do a bigger and better 
business. 


T. LOUIS HANSEN 


The Guardian Agent never needs to ; 
worry about finding prospects. 


Through its PROSPECT BUREAU the 
Company obtains inquiries from inter- 


These valuable leads 


For full information regarding the ads ~ 
vantages of representing the Guardian, — 


GEO. L. HUNT, © 
Supt. of Agencies 


The Guardian Life Insurance Company. 


OF AMERICA 
Established 1860 under the Laws of the State of New York 


50 Union Square, New York — 
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Presbyterian Ministers Fund’s Best 
Statement 

Organized before the formation of the United 
States of America, and now in its one hundred 
had sixty-third year, the old Presbyterian Min- 
isters Fund of Philadelphia presents a state- 
ment which gives evidence of substantial gains 
made in 1921 in all items indicative of progress. 
The Fund is the oldest life insurance organiza- 
tion in America, and notwithstanding that it spe- 
cializes in providing protection for the families 
of ministers of evangelical denominations, it has 
mde steady gains in late years and advanced 
yery materially last year. 

Some of the outstanding features of the com- 
pany’s statement, as of December 31, 192I, in 
comparison with similar items a year earlier, are 
the gains as follows: In admitted assets, $900,- 
397; in policy reserve, $635,240; in apportioned 
surplus, $69,329 ; in unassigned funds or surplus, 
$45,022; in insurance in force, $2,340,256; in in- 
surance written, $473,578; in premium income, 
$52,074; in payments to policyholders, $99,411, 
while in insurance in force the increase in 1921 
over the gain in 1920 was $556,797. It is noted 
that the payments to policyholders as dividends 
also increased $17,354 last year. 

The foregoing summarization of increases de- 
noting the progress of the Presbyterian Minis- 
ters Fund last year speaks well for the careful 
but progressive management of this institution, 
which now has 17,823 policies in force, repre- 
senting $33,966,082 of insurance, the new insur- 
ance written last year having been $4,431,004, or 
the largest amount ever produced in a single 
year, 

The resources of the Fund, on December 31, 
‘1921, were $11,173,301, without regard to un- 
admitted items, and after providing a policy re- 
serve of $10,011,988 and making due allotment 
for other liabilities, as well as setting aside a 
special fund of $150,000 to cover excess mor- 
tality, adverse security fluctuations, etc., there 
remains the sum of $562,560 as unassigned 
funds or surplus. Included among the liabilities 
is the sum of $301,515 of dividends declared on 
or apportioned to annual dividend policies. 

The premium income in 1921 reached $1,586,- 
301, this being the largest sum ever received in a 
single year for premiums, and the total income 
was $2,078,227. The disbursements to policy- 
holders aggregated $1,192,335, including $234,- 
582 of dividends to policyholders. 

The record made by the Presbyterian Minis- 
ters Fund last year is the more remarkable when 
it is considered that the year was, in general, 
one of depression, and that the Fund is limited 
in its search for new business to a particular 
class of prospects. It does not, therefore, have 
the same broad field of opportunity that exists 
for a company writing general risks. 

Another interesting feature of the company’s 
statement is the fine record as regards mortality, 
the expected death losses having amounted to 

$308,558, whereas the actual mortality was $129,- 
817, yielding a gain in surplus from this source 
of $178,741. This demonstrates the fine selec- 
ticn of risks in favor of the company, which is 
further accentuated by the results in connection 
with the company’s new business in 1921, upon 


which the expected death losses were $39,912, 
while the actual losses incurred only amounted 
to $13,780. 

The Presbyterian Ministers Fund does not 
employ agents in the building up of its business, 
but secures its new members by a correspon- 
dence method of business, which is organized 
and operated by the president, Perry S. Allen, 
with most remarkable results, the new business 
for 1921 amounting to $4,431,000. This method 
of business enables the Fund to maintain its 
expenses at a very low rate, such disbursements 
having but little exceeded $100,000 last year. 
The total disbursements in 1921 were only $1,- 
312,091, as against income aggregating $2,078,- 
227. The payments to policyholders, which 
amounted to $1,192,335, included $223,971 for 
death claims, $318,847 for matured endow- 
ments, $9311 for annuities, $351,005 for surren- 
der values paid in cash, $54,530 for surrender 
values applied to purchase of paid-up insurance, 
and dividends $234,582. 

Perry S. Allen, who is both president and 
actuary of the Presbyterian Ministers Fund, has 
conducted its affairs in such a manner as to 
build up its strength and usefulness from year 
to year since he became its responsible head 
twenty-eight years ago. 

With a history of 163 years of continuous 
and honorable operation, this organization enters 


upon its 164th year with every prospect of a 
long future career of usefulness in its own par- 
ticular field of operation. 


Consistent Growth of Indianapolis Life 

One of the companies which shows steady 
growth year by year is the Indianapolis Life In- 
surance Company of Indianapolis, of which 
Irank P. Manley is president. An inspection 
of its assets and insurance in force shows that 
in every year for the last sixteen years this com- 
pany has been ‘able to exhibit gains in these 
items. The inceases in I92I over I920 were 
more than $6,000,000 in insurance in force, and 
over $500,000 in assets. The company has now 
paid death claims exceeding $578,000, while its 
total dividends to policyholders have been in 
excess of $442,000. This progressive company 
is now doing business in Indiana, Illinois, Michi- 
gan, Texas and Florida and has good territory 
open in those States for live agents. The com- 
pany, as its record shows, has been carefully 
conducted and is noted for its low initial pre- 
mium and large annual dividends. 


Federal Life Contest 
The Federal Life Insurance Company of Chi- 
cago has announced a five-months’ contest for 
new business running from March 1 to July 31. 
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MORE PROFITS 


Your net profit on your mortgage loans is the interest, minus 


Let us show you how to reduce that minus. Our 


National Title Insurance Policies 
on Your Farm Mortgage Loans 


enable you to reduce the expensive re-examination of 
abstracts and other investigations. 


WE INSURE TITLES ANYWHERE IN THE UNITED STATES 


Ask for Our Special Booklet T. S. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 


135 Broadway, New York 


Capital, Surplus and Undivided Profits more than 


American Trust Company 


$5,000,000 


Affiliated with the 











“SECURE AS THE BEDROCK OF NEW YORK” 
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Don’t Delay Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


ZrANMANS BA bHO mye 
Pe Zadar nensZsaey 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


The Indianapolis Life Insurance Co, 


GROWING STEADILY 








INSURANCE IN FORCE ADMITTED ASSETs 

1905 $325,000.00 $27,373.00 

1906 $1,281,909.93 40,294.00 

1907 $2,158,315.62 56,603.00 

1908 $2,344,449.12 94,678.00 

1909 $3,037,135.59 149,194.00 

1910 $3,760,237.71 217,081.00 

1911 $4,451,264.48 300,941.00 

1912 $5,756,690.86 391,260.00 

1913 $7,011,554.27 499,773.00 

1914 $8,655,788.49 629,717.00 

1915 $10,231,921.21 777,427.00 

1916 $12,021,820.06 949,237.00 

1917 $13,665,053.54 1,158,277.00 

1918 $15,532,346.26 1,362,027.00 
1919 $20,456,374.44 | 1,719,388.00 
1920 $27,006,018.90 | 2,097,890.42 
1921 $31,275,345.79 | 2,600,064.49 


Total Dividends Paid to Policyholders....... . 442,358.07 
Total Death Claims Paid..................... 578,671.76 


The Company is noted for its Low Initial Premiums, 
Large Annual Dividends and Clean Record. 
Operating in Indiana, Illinois, Michigan, Texas and Florida. 


Contracts direct with Company. Good territory open. For agency 
address 


FRANK P. MANLY, President 
Home Office, Indianapolis, Ind. 

















The value of a railroad depends upon its ‘‘pay stops.’? 
If half the stations along its way produce no passengers or 
freight the railroad runs at a loss. 


Your interviews are your ’’stops.’’ The more success= 
ful interviews you can conduct in your territory the 
better your contract pays. 


You have a chance to make every interview pay you 
returns when you hold a Lincoln Life contract because 
The Lincoln Life accepts women on the same basis as 
men; it allows you to write people engaged in hazardous 
occupations and with physical impairments. 


(CINK uP (win Tue (() LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building Fort Wayne, Indiana 
Now More Than $200,000,000 In Force 


























Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


é 34 Nassau Street, New York 
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Suicide Record 
(Continued from page 4) 

indent over the results of a long series of nervous disorders, a million- 
sx : é - : 

ft and son of a former president of the New York and New Haven 
aire and : : Sad ; : : 
Railroad stabbed himself with a knife, it being claimed that this method 
had been suggested to him by the manner of Orientals. From Worcester, 
a case was reported of a man alleged to have crawled into a 


Mass., 
There can be no question that many, if not 


nace to kill himself. 


fur nee Mee ee : : 
of such and similar cases are indicative of mental aberration, 


most, 


directly i i eran ee : 
artificial tendencies of the present age. While it would be going too 


far to define the average suicide as a criminal, it would be going equally 
too far to assume that the average suicide is mentally irresponsible. 
The root of the evil is a false sense of social and moral and spiritua! 


the result of an unwholesome environment, fostered by the 


responsibility, which is for the pulpit, the school and the press to cor- 
rect, But it is likewise the duty of society to afford the means of 
meeting perplexing and apparently hopeless problems to those who are 
on the verge of suicide and to whom helpful advice at the right moment 
may prove the means of saving life and preventing the committing of a 
deed which must ever rank as the most unworthy of actions and an 
indictment of the civilization to which we point with pride. 

A careful study of suicide cases is most likely to yield results of real 
value in the furtherance of efforts aiming at the prevention of many 
obviously needless deaths from self-murder. Some recent correspond- 
ence in the British Medical Journal on suicide in borderland cases is 
particularly suggestive of this point of view. Threats of suicide, or its 
contemplation, are usually treated with derision and contempt instead 
of being taken as seriously as they deserve to be. If suicides in insane 
asylums are not as common as might be supposed, the fact must not be 
overlooked that special safeguards are employed to protect the men- 
tally deficient against themselves. 

Careful inquiry into a number of individual cases of suicide is sug- 
gestive of a growing tendency towards the employment of methods and 
means that make a conclusive verdict in suicide cases most difficult. The 
psychology of suggestion unquestionably plays a powerful part in cases 
where a suicide record in the family is assumed to represent an heredi- 
tary tendeney. There has unquestionably been a lowering in moral 
fiber on the part of many weak-minded members of the society, who find 
themselves unequal fo meet the struggle of an environment of infinite 
complexity. One of the most pathetic suicides of recent years was that 
of acrippled boy who ended his life in the Passaic river after having been 
taunted to the point of desperation by his playmates because of his mal- 
formations. Equally suggestive is the suicide of Charles W. Whittlesey, 
famous as the commander of the “Lost Battalion” of the 30th Infantry, 
who ended his life by leaping from a United I‘ruit Company’s steamship 
on her way to Hlavana. Of interest also is the suicide of a well-known 
architect who ended his life in the public writing room of the Ritz- 
Carlton hotel. Quite unusual was the attempted suicide of a criminal 
confined in the Tombs, who, after saturating his clothing with kerosene, 
set fire to himself, being saved only by the heroic efforts of those who 
were near him. 

Typical, as has been pointed out in the past, is the growing tendency 
of suicides to jump from high places. Suggestive in this connection is 
the death of a well-known real estate broker who recently jumped from 
the twenty-fifth floor of the New York Municipal building. Such cases 
emphasize the urgency of special precautions in view of the well-known 
tendency of would-be suicides to be influenced by dramatic suggestion. 
In this connection mention may be made of an unsuccessful attempt 
on the part of a condemned murderer on the night before his electro- 
cution in Sing Sing. His case recalls the legal argument advanced in a 
well-known suicide litigation of some years ago, when stress was laid 
upon the special inclination of persons accused or convicted of crime to 
commit self-murder. The itivestigation made at the time conclusively 
proved that persons apprehending conviction, or recently convicted, ex- 
hibited a distinctly higher suicide rate than the normal population. 
Suicide, in brief, is a much more involved problem than merely one 





of an aberration of mentality predisposed to crime. Suicide is an 
exceedingly complex social phenomenon, which should attract the at- 
tention of psychologists, medical men and students of social conditions 
toa much larger extent than is actually the case. From a life insurance 
point of view suicide to-day more than ever represents a serious menace 


to the best interests of the policyholders, who pay heavily in premature 
losses of lives assured upon the assumption of normal duration. Suicide 
is always contrary to public policy, and few aspects of modern life 
demand a more searching inquiry into the facts and the possible means 


of prevention. 





(1) SUICIDES IN ONE HUNDRED AMERICAN CITIES—1900-1920 
Rate per 100,000 















a 
Population Suicides of Population 

PO aia $b aed ila «a bee elerea eed 16,822,918 2,090 15.4 
BURRS pieces ones 6 Ca eacewnw eee aus 17,378,867 15.6 
FNS 5 on cdo cea cb eee 17,934,812 16.7 
1 (1. RG AN RRO GIS He 18,490,757 18.0 
LC SSE ee ee ICR Tk Sesh, 19,045,700 18.7 
[|| Re eae ecaeae DONE aay 19,602,647 18.2 
GS Kacee ew ctadew et eaeeeeaas 20,15 92 16.8 
PRR ARS Pees ewe cdoe vawnceteere 20,714,536 18.8 
tees ME OT Oe OO ER 21,270,481 21.5 
ir rid kn sc. d aru od de oe eae 21,826,426 20.4 
POTN dinid-ha owe sae oma en eed 22,382,297 19.6 
SORE Wis sbietedaccceoncakowa dds 22,904,660 20.4 
14] ee Salada stave Se aaa eee 23,417,106 19.4 
DEE 6:60.80. 0-0 50's 0. de ay OO ie atia-on 23,948,530 19.7 
oat Oe ee ee ae 24,471,925 20.9 
POU osa AUS hrs nc én devon oleae 24,994,329 20.8 
RS Sais ainda ae 25,516,735 18.0 
BOGS x:d Vieidialicet bcase wake Sieber dares 26,039,139 16.7 
a § RE et ren ee ey Os 26,561,545 14.6 
RRS Parc, otystas er aoa ae Ohare 27,083,949 14.3 
RNS hare wa atone cade wee ewlease eae 27,605,966 12.3 
1600-1904..... UBS eens 89,673,054 16.9 
SUNG y Wino kinda wa cates ea 103,572,482 19.2 
he ae ga ee nee 117,124,518 20.0 
rt 7 (Set (' | eae lene eee nee eS: 130,195,697 16.8 
WLW icc aswaciancencdvaacsvte et 27,605,966 12.3 





2) GEOGRAPHICAL DISTRIBUTION OF SUICIDES—1905-1920 
Rate per 100,000 of Population 


No. of 


Cities BY Groups Cities 1905-1909 1910-1914 1915-1919 1920 
New England -........... 28 14.0 14.7 14.3 9.8 
Middle Atlantic ........ 27 17.3 17.3 14.5 10.8 
SMGMMOUI Re 5554 eh so ers Bee 14 16.5 17.3 14.0 10.4 
aC. | i en ae 19 21.4 22.4 18.4 13.2 
Rocky Mountain ......... 3 26.8 29.6 19.2 16.9 
Paciic: COaSt o's e565 50c0:2 9 33.0 35.5 29.1 21.4 

TRCOTAME, is bn oc ecacncae 100 19.2 20.0 16.8 12.3 


(3) SUICIDES IN ONE HUNDRED AMERICAN CITIES—1995-1920 
Rate per 100,000 of Population 
1995-1909 1910-1914 1915-1919 
27.8 








Chis ties ebb. os asia Scsiisreedas 26.1 2. 23.1 

Sam Diega. Cabs ccs cscccas 39.7 41.7 

San Francisco, 46.4 43.7 

CGMS Bio ou hccs wrod 6 PRS HaOE Ms 2 23.5 17.8 

Seattle, Wash. 31.3 21.6 
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LU RA ee Pee eee 23.5 27.8 17.7 18.4 
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PRUNE IG ON ive cre Sodwals ode iana 22.8 22.9 20.1 16.5 
Rae UNV GO Res acces eneeondeadwess 19.0 33.5 17.4 16.4 
Cees) WEARS alo ds araw ave ain kw dimra bie ore 7.8 15.4 18.8 16.0 
Duluth, Mainii..c sss 18.3 18.3 16.7 16.0 
Peteraings  Viaiewiie< ccs cevites cecaces 13.5 18.6 15.0 15.9 
Indianapolis, Ind........ 24.7 26.7 18.3 15.4 
Grand Napids, Miche cc xcs. 6 eesieses 16.3 18.4 22.7 15.1 
Minneapolis, Mint. << 66 cccec-e ccns ees 18.2 19.9 18.4 15.1 
Palessatls No We siccccackwccasaweces 18.8 18.9 18.5 14.7 
Fitchburg, Mass....... re ee ee 12.5 14.9 14.6 
Manhattan and Bronx, N. Y......... 19.7 19.3 17.0 13.5 
GINGA INE ha dd ida. Casre sc netctenueees 23.3 22.4 19.5 13.4 
RONG UMN ao sstc nas sankey westewes 18.9 20.6 20.3 13.4 
RS DENG oss bob odaees ed ceawuae “Ge 16.9 16.9 13.3 
Syracuse) No. View <cn0% a hens eee 10.8 19.7 16.1 13.3 
RGN Wore ain rsiaiswetwlgannse aes 2.7 7.5 15.2 13.3 
ROUION CURE oa Seacdcaes 6s LORE 20.9 23.4 18.3 13.0 
Newton, Mass. edna ad 3.2 9.2 9.4 12.9 
Bridgeport, Conn........... err 18.2 22.0 21.7 12.4 
PIOVINONCE, Me Racsscccnuslecws Tsahitaapiac cei 18.8 16.5 14.1 32:3 
Cinemiistt, (is cc vcccccsvencuseces Saou 17.9 18.9 11.9 
NOE. Bic a ceeesincwwenes ees 16.4 17.4 14.3 11.8 
RE SEE er OT re eee 8.3 14.0 11.8 
Gti COM ea acc irc iecara! yaeereians tele seas 26.0 26.6 16.2 11.7 
REA WI WU MR ois ons 6 cesiiceonicin memes 22.0 20.1 16.3 11.5 
Hartford, Conn... ...6-.+: me A ee 20.2 20.5 18.9 11.4 
INGWati ING Pecans evcntntugemewesate 24.7 20.2 14.8 11.3 
Chabert OMigis ais o-5.5 o. cteasces ome 19.1 18.7 16.0 11.2 
Oe Se ea a ch tp ckaweer une es 15.3 17.7 18.5 11.0 
Passage, No Ben sens:s Aue oe ens 19.3 12.4 11.4 10.9 
IOs i alcea ccd wa x0 ees cielt eemecuoanwere 14.0 15.1 15.0 10.6 
New Bedford, Mass... ....0.cccces: 6.9 15.5 15.2 10.6 
PRION, (Paco cen cnns cecwueess 15.6 17.6 14.4 10.5 
PIOQOMET Wea Bideccs etasesuertdaeses 36.6 32.2 19.5 10.3 
Nawe Qieteat.  haescc isciswncacies, 14 17.8 14.0 10.3 
Rocmeetet Wot Weds cass eeiatiaces ds py AP 19.0 15.2 10.3 
CR CIE Vers cc cas. c cane owas on ens 10.5 15.9 12.3 10.2 
Cee es ke cinsecnenesnsias 4.5 9.2 5.8 10.2 
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Tale one Cae. CMA B ec ccc owns ca ai 22.2 30.1 15.4 10.0 
Washington, D. C...... Rese Dusen 93.2 22.2 18.2 9.7 





THE SPECTATOR 









































a 
a, on mn 
THE Or CEAN 
W uu y 
ACCIDENT AND G Ne iA ah BPORATION, LIMITED 
UNITED STATES BRANCH 
‘HEAD OFFICE, 114 FIFTH AVENUE, NEW YORK CITY 
CHARLES H. NEELY 
MANAGER AND ATTORNEY 
Financial Statement for the United States, January 1, 1922 

Aneets (Admitted by N.Y. tas: Peet.) ...... 2.20.60 cece ee ass $19,244,843.44 
Liabilities (Required by N. Y. Ins. Dept.)....................... 14,271,692.22 
Voluntary Reserve for Contingencies.......................... 3,600,000.00 
Sanlu Bo Policyinobdlers. .... .... «2... 5 ccc e ec nw ev enes 1,373,151.22 
Securities deposited with Insurance Depts. and Trustees for 

protection of United States Policyholders (Market Value).. 13,232,033.94 
WPommnions: Eemomne (1001). ...... wo occ cece sccceacsveccseas 14,189,163.79 

METROPOLITAN DEPARTMENT BROOKLYN OFFICE NEWARK OFFICE 
59 John Street 32 Court Street 31 Clinton Street 
JOHN C. BUNYAN, Superintendent A. R. BURKHARDT, Supervisor PERCY R. MILLS, Supervisor 
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‘Life Insurance and 


PUBLIC LIFE INSURANCE CO, —~HowTo Sell Ie’ 


$500,000 Authorized Capital 
ERE’S A BOOK “chock full” of the 


is now offering 


SPECIAL INDUCEMENTS 


newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 


for 


hundred star producers. They tell you how 


Correspondence Treated Confidentially they do it. Get this book of good things. 


Write today; we may have just what you want 
. ABSORBING AND INTERESTING 


$1.00 postpaid 
ALFRED CLOVER, General Manager, 
Chairman of the Board 





The Insurance Field Co. 


Incorporated 








108 So. La Salle Street CHICAGO, ILLINOIS 
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KANSAS CASUALTY QUITS 


seeks Voluntary Liquidation By 
Receivership 





WANTS TO WIND UP AFFAIRS 





suit Friendly Qne—Claims to Be Paid in 
Full 

Application has been made to the court for a 
receiver t0 wind up its affairs by the Kansas 
Casualty and Surety Company of Wichita, 
Kan., which has decided to go into voluntary 
jiquidation. Action was taken at the instance of 
the principal stockholders, who are not insur- 
ance men and desire to get rid of their respon- 
sibilities as soon as possible. 

The company, it is understood, will liquidate 
on a basis that will pay all claims and policy- 
holders in full, and will probably pay 100 cents 
on the dollar on the present reduced capital. 
The business of the company reached a basis of 
about a half million a year in premiums, of 
which more than half was automobile business. 
The Kansas Casualty and Surety was organized in 
1912, and stockholders paid in $750,000 for capital and 
surplus. In June, last year, it was found that the 
surplus was insufficient, and the stockholders voted to 
reduce the $500,000 capital to $250,000, releasing the 
thus giving it a sub- 
The com- 


balance to surplus account, 
stantial surplus as of December 31, 1921. 
pany originally wrote personal accident and health, 
automobile liability, property damage and collision, 
burglary and plate glass insurance, and fidelity and 


surety bonds. 


Compensation Rulings 

Sarr LAKE City, March 6.—The American 
Express Company has been ordered by the 
Industrial Commission of Utah to obtain insur- 
ance for its employees here under the State 
compensation law. In January of last year the 
Supreme Court ruled that the company was not 
acommon carrier by railroad, and from this the 
Industrial Commission concluded that the com- 


pany should be required to insure its employees, 
but no steps have been taken in this direction 
at present. The express company is now warned 
by the commission that they will incur a penalty 
of from $50 to $100 if they do not secure the 
insurance by March 10, and that subsequent 
failure will render them liable to a fine of from 
$100 to $5000. 


H. L. EKERN CANDIDATE 


Will Run for Office of Wisconsin 
Attorney General 
CANDIDACY ON REPUBLICAN TICKET 
Counsel for Mutual Companies Makes 
Announcement Saturday 

Mavison, Wis., March 6.—Herman L. Ekern, 
Madison, for five years Insurance Commissioner 
of Wisconsin, will be a candidate for attorney 
general on the Republican ticket in Wisconsin 
this year. Mr. Ekern announced his candidacy 
for the office on Saturday after a long confer- 
ence with Senator Robert M. La Follette and 
Governor John J. Blaine. The primaries will 
be held in September. 

Mr. Ekern is counsel for four national asso- 
ciations of mutual insurance companies and a 
number of farm mutual companies. He gradu- 
ated from the University of Wisconsin Law 
School in 1894 and practised law in Trempealeau 
county for fifteen years. He was a member of 
the Wisconsin Legislature for three terms and 
speaker of the House in 1907. In 1915 he again 
entered the practice of law and was senior 
member of the firm of Ekern, Meyers & Janish, 
with offices at Madison and Chicago. 

New York Plate Glass Chicago Office 

The New York Plate Glass Insurance Com- 
pany has opened a Western office at Chicago, 
with H. B. Doten in charge. 


CHANGES NAME 





Peninsular Casualty Becomes North- 
ern Indemnity Corporation 


L. VAHEY FIRST VICE-PRESIDENT 


Senator Charles B. Scully Elected Second 
Vice-President 

- The Peninsular Casualty Insurance Company 

of Grand Rapids, Mich., at a special meeting of 

the stockholders held last month, changed its 

name to the Northern Indemnity Corporation. 

The board of directors was strengthened by 
the addition of Lowry Vahey, managing under- 
writer, who was promoted from second to first 
vice-president; Senator Charles B. Scully was 
elected second vice-president, and Colonel L. H. 
Ives as third vice-president. William Rie- 
mersma of Marne was also elected a member of 
the board of directors. 

The Northern Indemnity Corporation com- 
mences the new year with a paid-up capital of 
$320,000 and a surplus of $80,000. In addition, 
there is still due on stock notes $100,000, of 
which $60,000 will apply on surplus and $40,000 
on capital stock. 

The change in the company’s name was made 
on account of the unfair criticism caused by the 
collapse of the Peninsular Fire Insurance Com- 
pany, in which the casualty company was in no 
way involved despite advertising to the con- 
trary. 

Lowry Vahey, vice-president, advises us that 
“the company will now apply for admission in 
Illinois, Iowa, Wisconsin and Kentucky, and 
will confine its operations to these States in 
addition to those which it has already entered.” 
It is stated that it is not the intention of the 
company to enter on a “cut rate campaign” for 
business, nor to appoint the larger agencies 
where only a brokerage business is obtainable, 
nor to permit themselves to be used as a dis- 
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SUICIDE RECORD (Continued from page 29) 











3 9. Portland, Mescs< ses ds mevatecwaue 13.1 3.5 2 
x 9.5 a A a ee oe ne a ASE ae 9.7 iy —s a7 

27.3 9.0 Massillon, Ohio............+0+ecee. 3 3. ; 
12.6 9.0 pela Pini bts = 
Se jh BORGER cacuus pn enmeewacaeeeken: 19.2 20.0 16.8 4.3 
13.3 8.8 rorwes See ee 

i s.6 (4) SUICIDE IN THE 21 REGISTRATION STATES OF 1910 BY METHOD 
6.8 =< ii Rate per 100,000 of Population 

9.0 8.3 ; 'stimater Hanging or 
9.9 8.3 Year Population Total oi A sphyxiz S ati 
13.6 Si AS... 49,306,686 7,229 14.7 ban ee ae a 
11.2 7.6. 10th... 50,197,520 7.747 15.4 2177 4.3 813 1.6 11313 2/4 
11.7 <a, ae 51,088,354 7,626 14.9 2.005 3.9 938 1.8 1264 215 
9.3 7.5 (01). 51,979,188 7,950 15.3 2,052 3.9 1.029 2.0 1915 9.3 
9.6 aes CC eee 52,870,022 8.475 16.0 22102 4:0 1,108 2.1 11340 2.5 
11.9 ie Me eee 53,760,856 8.649 16.1 1.740 3.2 1.240 2.3 17469 2.7 
14.0 7.4 1916...... 54,651,690 7.928 14.5 1.464 2.7 1146 2.1 11306 2.4 
78 aS it... 95,542,524 7,766 14.0 1,302 2.3 1187 271 1330 2.4 
12.4 2S ~ AGie.. 568.433.3538 7,115 12.6 995 1.8 1,029 1.8 1311 2.3 
9.9 6.8 1919...... 57,324,192 7,161 12.5 1,007 1.8 963 1.7 1351 2.4 
ane rg 1910-14... 255,441,770 39,037 15.3 10,289 4.0 4.653 1.8 6 2.4 
5.5 6.4 1915-19... 277,712,620 38,619 13.9 6,508 2.3 51595 2.0 6767 2.4 
17.1 6.4 

9.0 6.4 Cutting Jumping 

12.6 6.3 or Piercing From Other 
12.0 6.2 Vea Drowning Firearms Instruments High Places Crushing Methods 
13.4 6.1 1910.... 460 0.9 2,162 4.4 471 1.0 116 0.2 84 0.2 74 0.2 
16.3 6.0 1911.... 462 0.9 2307 4.6 521 1.6 124 0.2 64 0.1 66 04 
15.5 5.6 1912.... 408 0.8 2,196 4.3 547 11 121 0.2 92 0.2 55 0.1 
13.1 5.5 1913.11. 490 0.9 ~~ 23 as 569 1.1 155 0.3 79 0.2 56 0.1 
14.5 5.4 1914.... 527 1.0 2,! 4.8 45° 1.0 189 0.4 80 0.2 65 0.1 
14.7 5.4 1915.... 542 1.0 2, 5.1 538 1.0 217 0.4 71 (0.1 72 0.1 
11.0 5.1 1916 545 1.0 2. 4.6 549 1.0 236 0.4 93 0.2 83 0.2 
v4 5.0 1917 198 0.9 2 4.4 606 1.1 225 0.4 89 0.2 72 0.1 
12.0 4.4 1918.... 489 0.9 2,3: 4.2 587 1.0 228 0.4 56 0.1 66 0.1 
ae re 1919.... 523 0.9 2,988 4.0 515 0.9 289 0.4 74 (0.1 71 (01 
10°8 2.3  1910-14..2,347 0.9 11,499 4.5 2,653 1.0 705 0.8 399 02 316 O.1 
10.0 2. 1915-19..2,597 06.9 12,365 4.5 2,795 1.0 1,145 0.4 383 0.1 ~ 364 0.1 
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The Federal Reserve Life 


Insurance Company 


of Kansas City, Kansas, is writing One Million Dollars of 
business every month in Kansas. 


There is a reason for this, and a Mighty Good One! 





write today! 





Inexperienced men, who are hustlers, are doing as well 
as those who have had years of experience. If interested, 
































American 
National Insurance Company 
OF GALVESTON, TEXAS 


W. L. MOODY, JR., President SHEARN MOODY, Vice President 
W. J. SHAW, Secretary 


FINANCIAL STATEMENT 


DECEMBER 31, 1921 


ADMITTED ASSETS 
Real Estate Owned.... SE Ee he eRe ME eed rare Roe $896,517.61 
Mortgage Loans (First Lien).. 4,108,612.42 


SOREN MINNA Cocca ee ae 2 anc cea oh ad ga ats cel tel oe 1,000.00 
Loans Made to P olicyholders (on this company’ s Policies)... .. 1,198,944.47 
SRN csi bch ok aiciein wai nce ce scech [abe cai a sacerere erie eat aiete 3,536,822.42 
Cash in Banks..... ae os aie ar ee ae 1 463,977.37 
Certificates of Deposit . a sient ptigtiadiditn aktrauaes ake 6,908.28 


Interest Due and Accrued ‘ 
Deferred and Uncollected Premiums 
(Less L none? 
en eher Aasets 6 cs ss 493.95 


TOTAL ASSE TS. .. $11,672,936.92 


237,661.04 
221,999.36 


LIABILITIES 
Net Reserve, American Experience a 
(3 and 3% Per Cent) 

Special and Contingent “Reserves 

Reserves for Death Losses in Process of Adjustment or Adjusted 

eS ee een ae 105,608.25 
Reserves for Taxes............. sub Bio uaaeqeeete wats 129,129.51 
All Other L jabilities......... Riba pare as aigebse Gale ee ees 158,244.72 
Capital Stock....... . $500,000.00 

Assigned Funds paaeate ee : . 243,252.00 

Surplus...... Saesne dz roe being a ,070,643.81 


Surplus to ,P ition hotties te 
TOTAL LIABILITIES. ere 


$9,261,807.63 


204,251.00 


1,813,895.81 
grighangeatara ala rere $11,672,936.92 


ORDINARY AND INDUSTRIAL LIFE INSURANCE IN FORCE 
$157,699, 773.00 


Operates In Nineteen States and the Republic of Cuba 
‘““ANCHOR TO THE ANICO’”’ 

















A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks Indemnity — Or- 
dinary and Industrial Straight 
Life Insurance 


Home Office 
NASHVILLE TENNESSEE 
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d for large offices having other underwriting 
car 


eee of the new company stated that 
he management is entitled to a great deal of 
credit for having avoided the many pit-falls 
which the Peninsular Fire Insurance Company 
failed to appreciate, and the steadfast course 
pursued by the Casualty Company in refusing 
to participate in the underwriting methods or 
agencies of the fire company has been more 
than amply justified. We are sure that a con- 
tinuance of this policy, together with the change 
in the name, will enable this company to suc- 
cessfully build up its business along safe and 
conservative lines.” 

The company has reduced its overhead more 
than 50 per cent during the past year and in- 
terest from the company’s investments is more 
than sufficient to take care of this expense, so 
that it appears to be in a good condition 


financially. 


Automobile Association to Continue 
Policies 

InprANAPOLIS, IND., March 6.—Announce- 
ment that the Indiana Automobile Insurance 
Association will continue to sell what is known 
as valued policies was made last Saturday at 
the concluding session of the fourth annual 
convention of the company at Indianapolis. 
P. W. Knowles of the claim department talked 
on the settlement of claims. Other speakers 
were A. W. Early, vice-president of the com- 
pany, and W. E. McKee, treasurer. 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1920 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $4,667,299.35 
oS ae ss 1,000,000. 00 
Surplus..... ree 577,560. 26 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 














ALBANY, March 8.—The following bills have 
been introduced: 

Assemblyman Blakely, enacting the motor ve- 
hicles compensation law, to be Chapter 68 of 
the consolidated laws. It provides for insur- 
ance of: payments of compensation at the same 
rates in case of injury by automobile accident 
as now apply in the case of injury by industrial 
accident, without regard to fault. Compensa- 
tion shall be made through the New York Au- 
tomobile Owners’ Mutual Compensation Asso- 
ciation. Senator Strauss has introduced the 
same bill in the upper house. 

Senator Strauss, amending section 2, com- 
pensation law, by providing compensation for 
private chauffeurs, 

Assemblyman Hutchinson, amending section 
142, insurance law, by providing for the rep- 
vocation of an agents’ certificate of authority if 
he has made a material misstatement in his appli- 
cation, or has demonstrated his incompetency or 
untrustworthiness to do business as insurance 
agent. 

Senator Dick, amending section 22, insurance 
law, by providing for reinsurance of outstand- 
ing business in a foreign country, of any do- 
mestic life insurance company which has dis- 
continued issuance of new business in such for- 
eign country. Assemblyman Slacer has intro- 
duced the same bill in the house. 

Senator Knight, adding new subdivision 4-a, 
section 15, compensation law, providing for con- 
secutive payments in case of temporary total 
disability and permanent partial disability, both 
resulting from the same injury. 

Assemblyman McLaughlin, amending section 
13, compensation law, by providing that medical 
or surgical treatment for injured employees 
shall be by a phyisician selected by the em- 
ployee. 

Assemblyman McLaughlin, amending the com- 
pensation law, by adding new section 9go-a, cre- 
ating a State advisory board to the State In- 
surance Fund, of five members, appointed by 
the governor. The last two bills also have been 
introduced by Senator Farrell. 

The Senate and House labor committees have 
reported favorably in their respective branches 
the Knight-Miller bill, amending generally the 
compensation law. 

The House labor committee has reported fav- 
orably Assemblyman Osborn’s bill, amending 
group 25, section 2, compensation law, by pro- 
viding that the law shall not cover storage of 
ice in an ice house of not over ninety tons 
capacity, and the necessary harvesting of ice 
therefor. 

The Senate insurance committee has reported 
favorably these bills: 

Senator Cotillo’s, amending section 142 and 
143, insurance law, relative to agent’s and brok- 
ers’ certificates of authority. 

Senator Towner’s, amending section 126, in- 
surance law, by changing the period for the 
publication of notice of intention to extend the 
term of charter of a mutual fire insurance cor- 
poration. 
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Senator Towner’s, amending sections 101 and 
1o1-b, insurance law, by providing that the 
standard life insurance policy may provide that, 
if interest on a loan is not paid when due, it 
shall be added to the existing loan, and requir- 
ing the approval of the State Insurance Super- 
intendent as to forms. 

Senator Towner’s, repealing section 125, in- 
surance law, relative to the conversion of a 
mutual fire insurance company into a stock fire 
insurance company. 

The House insurance committee has reported 
the following bills: 

Assemblyman Hutchinson’s, amending section 
187, insurance law, by providing that at any time 
after the first annual meeting, directors of mu- 
tual employers’ liability and workmen’s compen- 
sation insurance companies may be divided, by 
boards, into groups, and thereafter one group 
only elected at each annual meetiny:. 

Assemblyman Hutchinson’s, repealing section 
125, insurance law, relative to the conversion 
of a mutual fire insurance company into a stock 
lire insurance company. 

The Senate has advanced to third reading the 
following bills: 

Senator Towner's, amending section 107, in- 
surance law, relative to group health and ac- 
cident policies. 

Assemblyman Hutchinson's, amending section 
70, insurance law, by authorizing fidelity and 
surety companies to guarantee performance of 
bonds, notes, debentures and other evidences of 
indebtedness secured by deed of trust or mort- 
gage on real property, situated in this or any 
other State. 

Assemblyman Hutchinson’s, amending sub- 
division 3, section 70, insurance law, by empow- 
ering casualty insurance companies to insure 
against any loss or damage to property for 
which the insured is liable, except loss or dam- 
age caused by risks mentioned in subdivisions 
7, 0, Io and 11 of this section. 

Senator Towner’s, amending section 121, in- 
surance law, relative to standard fire insurance 
policies, by providing that application for an 
umpire under the provisions relating to apprais- 
als shall be made to a judge of the -Supreme 
-Court, or to a county judge in the district or 
county in which the property is located. 

The House insurance committee has reported 
favorably the bill of Assemblyman  Slacer, 
amending section 55, insurance law, relative to 
applications for policies of insurance by per- 
sons not of full age, but of age, as determined 
by their nearest birthday, of not less than fif- 
teen years. 

The Senate committee on banks has reported 
favorably Senator Swift’s bill, adding new sec- 
tion 271-a to the banking law, authorizing sav- 
ings banks to purchase group life insurance for 
their employees, not to exceed $3000 upon the 
life of each person. 

The House has passed the bill of Senator 
Knight’s, amending section 266, insurance law, 
by providing that no assessment corporation 
shall expose itself to any loss or any one risk 
in an amount exceeding $7000, and authorizing 
such corporation to accede to or accept from 
any other such corporation all over $1000 of 
any risk located within the State. 
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AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 








Office Building 











North British 2 Mercantile 


Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 


March 
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The Fidelity and Casualty Company 
of New York 
92 LIBERTY STREET, NEW YORK, N.Y. 


Metropolitan Offices: 90 and 92 William Street 


ANNUAL STATEMENT DECEMBER 31, 1920 


ESE ae nee erie ree $24 470,003.77 
ili i Sid tN ibaa 19,132,734.64 
Ee re er ee ee 2,000,000.03 
SURPLUS OVER ALL LIABILITIES...... 32337,269.18 


LOSSES PAID TO DECEMBER 31, I920.... '78,551,312.50 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 





MEDICAL EXAMINATION 
FOR 


LIFE INSURANCE 


By DR. THOMAS D. LISTER 


This is a new English work designed to assist medical ex- 
aminers for life insurance, as well as home office officials, in the 
proper treatment of applicants for insurance. It deals with 
such subjects as: The Medical Staff of a Life Insurance Com- 
pany; The Mental Attitude of the Examiner; The Examination 
Form; Personal History; General Rules as to Family and Per- 
sonal History; The Method of Conducting the Examination; 
Occupation and Habits; The Method of Compensating for 
Extra Risk, etc. 


The book embraces 168 pages and is bound in cloth and in- 


dexed. 
Price, $3.75 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 






























THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


PORTRAITS AND OPINIONS OF TWELVE 
LEADING STATESMEN 
A Most Valuable and Convincing Leaflet 
Containing 
Strong, Unequivocal Endorsements 
of Life Insurance Protection 


Sold in quantities to Companies and General Agents 


as follows: 
PRICES: 

100 copies..........$4.50 1000 copies. ......$30.00 
500 copies..........18.00 5000 copies. ......120.00 
10,000 copies......$225.00 
THE SPECTATOR COMPANY 
CHICAGO OFFICE 135 WILLIAM STREET 





NEW YORK 


{NSURANCE EXCHANGE 














ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN= 
DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 
SPECTATOR. 


Single copy 15 cents 1000 copies....... $25.00 

100 copies..........$4.00 5000 copies. ......100.00 

500 copies.......... 15.00 10,000 copies....... 180.00 
THE SPECTATOR COMPANY 

CHICAGO OFFICE 135 WILLIAM STREET 

INSURANCE EXCHANGE NEW YORK 
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Senator Knight’s, amending generally the 
vorkmens compensation law. a 
\ssemblyman Hutchinson’s, amending subdivi- 
pn 3, section 70, insurance law, by empower- 
ee casualty insurance companies to insure 
pee any loss or damage to property for 
sich the insured is liable, except loss or dam- 
is caused by risks mentioned in subdivisions 
: 9, 1o and II of this section. . 

" Governor Miller has signed the bill of Assem- 
bivman Hutchinson, amending subdivisions 1 
nd 11, of section 63, of the insurance law, rela- 
‘ive to proceedings against and liquidation of 
delinquent insurance corporations. 

Adding new section 16-b, insurance law, com- 
ig domestic insurance corporations to in- 
at least 40 per cent of all investable funds, 
iereafter invested, in mortgage loans on unin- 
eumbered improved real property until at least 
10 per cent of all their invested funds shall be 


pellit 


yest 


go invested. 
Amending section 141, and adding new sec- 


tions 141-a and 141-b, and repealing sections 144, 
143, 146, 147, and 148, insurance law, relative to 
ratemaking associations. The Insurance Su- 
perintendent is required to order adjustment of 
fre insurance rates. 

All the bills have been referred to the com- 
mittee on cities. 


Ocean Accident’s Strong Statement 

The United States branch of the Ocean Acci- 
dent and Guarantee Corporation, Ltd., of Lon- 
don, of which Charles H. Neely is manager and 
attorney, with offices at 114 Fifth avenue, New 
York, presents a strong financial statement as 
of January 1, 1922. Its admitted assets now 
aggregate $19,244,843, and while the company 
shows a surplus to policyholders of $1,373,151, it 
isafter having set aside a voluntary reserve for 
contingencies of $3,600,000, in addition to re- 
serves for all actual liabilities as required by the 
New York Insurance Department. It is ap- 
parent, therefore, that the actual surplus for 
the protection of policyholders, in addition to 
required reserves, is $4,973,151. The company 
now has securities deposited with State insur- 
ance departments and trustees for the protection 
of its United States policyholders to the market 
value of $13,232,034. The importance of the 
company in the numerous lines of business which 
it transacts in this country is indicated by the 
fact that its premium income last year exceeded 
$14,000,000. The Ocean Accident and Guarantee 
is in an exceptionally strong financial position, 
and its volume of business has grown steadily 
and rapidly during recent vears, it having 
harely exceeded $6,000,000 five years ago. These 
figures indicate the high esteem in which the 
company is held in this country. 


New President of Commonwealth Life 
At a meeting of the board of directors of 











this company held recently, Colonel J. D. Pow- 
ers, who has been president of the company 
‘ince it was organized in 1905, was at his re- 
quest elected chairman of the board of directors 
and Darwin W. Johnson was elected president. 


ACCIDENT AND HEALTH CONFERENCE OPENS 


Many Old Timers Attend Gathering at Kansas City 


APPEAL FOR CO-OPERATION BY C. H. BOYER 


Delegates Welcomed to City by Mayor Sam B. Strother 


Kansas Ciry, Mo., March 7.—Over eighty 
delegates and twenty of their wives had regis- 
tered here this morning for the mid-winter 
meeting of the health and accident underwriters 
conference which was held in the assembly room 
of the Hotel Muehlebach. With few exceptions 
all the old timers are here together with several 
new members. those who have regis- 
tered are E-. C. Budling, 
Accident; C. H. Boyer and F. C. Crittenden, 
National Life, U.S. A.; W. H. Holland, General 
Accident; President Scherr, Inter-Ocean Casu- 
alty; President Hamilton, Federal Life; Vice- 
President Tallman, Great Western Accident; 
President Royer, Central Business Mens Asso- 
ciation; Secretary Dark, In- 
demnity Association; Secretary Alpaugh, Inter- 


Among 
vice-president, Bankers 


Business Mens 


Ocean Casualty; President Brackett and Secre- 
tary Ray, Hoosier Casualty; President Austin, 
North American Life and Accident; Secretary 
3rown, Inter-State Business Mens Accident As- 
President Sanders, American Lia- 
3ayard Holmes, president Hooper- 


sociation ; 
bility, and 
Ilolmes Bureau. 

The assembly hall was well filled when Presi- 
dent called the to order 
about ten thirty. The morning session was 
mostly given up to routine matters and the re- 
addition to 


Sanders convention 


ports of various committees. In 
this, the Hon. Sam B. Strother, mayor of Kan- 
sas City, and Deputy Commissioner Barbee of 
Missouri gave addresses of welcome which were 
responded to by Isaac Miller Hamilton in his 
usual graceful manner. 

The of the membership committee 
showed that six companies have joined the con- 
ference since the last meeting and that one has 
withdrawn, which makes the total membership 
ninety-five, the largest in the history of the 
conference. 

The only address of the morning session was 
by A. J. Alwin, secretary of the Minnesota 
Commercial Mens Association, Minneapolis, on 
Standardization. He showed that standardiza- 
tion in health and accident is impossible because 
there is no basis for it as in life insurance. 
That it is through the element of competition 
and not legislation that mistakes are eliminated. 
There are two types of standardization, that 
established by legislation and that established by 
tacit agreement and consent. The former is 
bad and is the propaganda of politicians, while 
competition is the best regulator. 

The afternoon session was devoted to papers 
by A. J. Fairly and C. H. Boyer. Mr. Boyer’s 
paper, which advocated an organization of all 
insurance interests, was discussed by Isaac 
Miller Hamilton and W. T. Grant, who took 
exception to many of the ideas expressed by 
Mr. Boyer, saying that co-operation among the 
individual insurance organizations can do more 
than one organization including representatives 
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report 


from all insurance interests. Mr. Hamilton 
stated that insurance in all its branches is the 
biggest business in the country and too big and 
its interests too varied to bring into one or- 
ganization. 

President William R. Sanders read a number 
of telegrams from Insurance Commissioners 
and others who were unable to attend the meet- 
ing. 

Giles A. Fairly, secretary of the National 
Travelers Benefit Association of Des Moines, 
discussed at length ‘Business Through Co- 
operation,” and said that perhaps no greater 
example of the results of co-operation can be 
cited than that which has recently developed in 
a thriving city in one of the Middle Western 
States. In this particular city there happen to 
be domiciled six organizations conducting the 
same line of business. Being called upon to act 
as host to a visiting delegation holding a con- 
vention in their city, like the community league, 
were required to devise ways and means to most 
effectively and efficiently entertain their guests. 
Committees were appointed comprising the ex- 
ecutive heads of the different organizations. 

As plans progressed and meeting after meet- 
ing was held with the most cordial good-fellow- 
ship and uniform courtesy, there was gradually 
and firmly impressed in the mind of each that 
the physical adornments typical of dwellers in 
places remote and decidedly warmer were not 
only lacking, but the supposed wearers were 
found to be darned good fellows. The conven- 
tion, through their co-operation, proved to be 
one of the most interesting, notwithstanding that 
speakers were presented whose subjects seemed, 
with striking unanimity, to run to corn, hogs, 
cows, horses, mules, chickens, eggs and agricul- 
ture. Even this slight discrepancy could not 
defeat the unanimous desire on the part of the 
local committee to continue their association 
and make the organization permanent. As a 
result, monthly dinners are now given, the exe- 
cutives of each organization presiding as hosts 
to the executives of the other organizations in 
rotation. The greatest latitude possible is in- 
dulged in conducting these dinners, everything 
heing strictly informal. 

The State inspection of fraudulent claims was 
the topic spoken on by O. B. Hartley, general 
counsel of the Great Western Accident Com- 
pany of Des Moines, who suggested some means 
to remedy the evil. Mr. Hartley said: 

There are in the United States thirty-seven 
State fire marshals’ offices. The same good 
work they are doing in connection with fraudu- 
lent fire insurance claims can be done just as 
effectively in respect to fraudulent claims 
against health and accident insurance companies. 

These officials are clothed with the proper 
State authority to make thorough investigations. 
They can do it much more effectively and eco- 
nomically than can the companies. They have 
the experience so necessary to successfully 
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Public Accountant Actuarial Actuarial 
ante Se 
MARCUS GUNN W.H.GOULD © 


HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 








CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 3473 


CHICAGO 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT 51 
NEW YORK 
























Prominent Agents and Brokers 

























LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 


Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


| 


JAMES H. WASHBURN, F. A. I. A 


CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 
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J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. : . 
Temporary money advanced on strictly private 

ents. 
All communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, Iowa 


























Actuarial 


JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 

















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 


JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 


Le 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 








256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bildg., OKLAHOMA CITY, OKLA, 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 























WINFIELD W. GREENE 
CONSULTING ACTUARY 
AND UNDERWRITER 


Specializing in Casualty Insurance 
and Workmen’s Compensation 
35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 















T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


ABB LANDIS 


Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 








10 Jackson Place, N. W. Independent Life Building 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 











A. SIGTENHORST 


CONSULTING ACTUARY 


















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bidg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


National City Bank Bldg., WACO, TEXAS q 








Insurance Examiners and- Adjusters 








NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 


With Twenty Year’s Practical Experience in Insurance manage 
ment, underwriting, loss adjustment and investment departments 
of American and foreign insurance companies, desires to adjust 

, procure, capital, and handle fire, marine, life, casualty and 
surety matters on per case or per diem basis. 
Address “ADJUSTER” 
Suite 314, Temple Bar Bidg. Brooklyn, New York Clty 
Cable Address: Lawbond—New York 














FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, lowa 



























SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 











A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 














LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may become 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 
Adjuster for Casualty Companies, 
1110 Mutual Bldg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Health Claims 


TERRITORY: 











Virginia and North Carolina 
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atters of this kind that it occurs to me 
h of State government is the proper 
e for which a remedy for the evil 
our business can be found. Gov- 
ment fundamentally is concerned in making 
pe forcing laws for the welfare of the gov- 
on i That law which protects against wrong- 
ps0 should be just as energetically enforced 
o. 4 corporation is sought to be wronged as 
an an individual is sought to be injured. 
his ‘5 the government’s first duty. I think, 
herefore, we can all agree that the State is the 
je r medium through which investigations of 
ea iolent claims should be made. Very little 
change would be required to bring within the 
yarious State fire marshal acts investigations of 
this kind and at the same time give to these 
fcials such increase in salary as will 


blic off : ; ; 
Mequately compensate them for their addi- 


tional duties. Ly 
There is no reason why such officials and the 


health and accident insurance companies should 
not work together on matters of this nature so 
that the same commendable spirit of co-opera- 
tin may, in time, be made to prevail as is so 
nicely revealed in the report of the Honorable 
W. M. VanCamp, State fire marshal of South 
Dakota, wherein he says “there is a new spirit 
of co-operation with this office—we have become 
partners and fighting the fire fiend together.” 

We can become partners with State authori- 
ties and fight the defrauder together. 

7. H. Austin, president of the North Ameri- 
can Life Insurance Company of Minneapolis, 
Minn., ina paper on “No Man’s Land :n Health 
and Accident Insurance,” remarked that very 
few policies of health and accident insurance 
are sold at the present time that do not contain 
some one or more features that the company 
management would never have inserted in the 
policy contract except solely through the fan- 
cied necessity of some advantage in competition. 
Such things would never find their way into 
any policy of health and accident insurance if 
the underwriting management knew that they 
could not appear in any competitive contract. 
Mr. Austin continued : 


handle m 
this brane 
and ideal on 
confronting 


Should even all the companies of this con- 
ference take a courageous stand and eliminate 
entirely all such features, it might reasonably 
be expected to result in loss through a conse- 
quent disadvantage in competition. No code of 
ethics can handle such a situation, simply for 
the reason that no code of ethics can control 
the conduct of the outlaw company. Such situa- 
tions can only be controlled by statutory law, 
> they should be so controlled by statutory 
aw. 

I do not believe there is one honest manager 
of one honest health and accident insurance 
company in this country who would not welcome 
a uniform law prohibiting such special feature 
things as the non-cancellable policy, the dou- 
ble, triple, or quadruple indemnity, the special 
time indemnity, the quarantine indemnity, the 
heneficiary indemnity, the perpetual or life in- 
demnity, the short term premium payment obli- 
gation or liability, the conditional indemnity, the 
accelerating indemnity, and scores of other 
like things that have grown up out of misguided 
human ingenuity,—all dangerous, expensive, un- 
necessary, and unbusinesslike. 

C. H. Boyer, manager of the casualty de- 
partment of the National Life Insurance Com- 
pany of the U. S. of A., Chicago, made a plea 
for better cooperation and pointed out the need 
for organization. Mr. Boyer said: 

_ Appreciating the value of co-operative effort 
IN practically every line of business, Americans 
have perfected organizations for promotion and 


protection of their common interests. Take, 
for example, what has been accomplished by 
the American Bankers’ Association for the 
business of banking. The high place that the 
business of banking occupies in public esteem, 
as well as the efficiency with which its opera- 
tions are conducted, is chiefly the result of work 
done by the American Bankers’ Association and 
the clearing house associations. Certainly the 
public has greatly gained by co-operative effort 
on the part of bankers. 

We had a good example of this in Chicago 
recently. One of the largest and oldest banks 
became involved in financial difficulties. Many 
millions of deposits were at stake, and thousands 
of depositors threatened with loss. But no 
sooner was the clearing house appealed to than 
it came to the bank’s rescue, with a guarantee 
that no loss should be suffered by another bank 
which was willing to take over the assets and 
liabilities of the involved institution. Thus was 
a bank run averted, all depositors were satisfied, 
and business went on as usual. 

Touching on acquisition cost, Mr. Boyer con- 
cluded : 

The high acquisition cost in practically every 
line of insurance throws a dark cloud over the 
entire business. With some companies writing 
certain lines of business, the sky seems to be the 
limit when it comes to the payment of commis- 
sions and allied expenses. Without a doubt, 
proper co-operation will enable us to reduce ac- 
quisition costs materially, and it’s my opinion 
that insurance companies had better take steps 
to regulate this hatter before it is done for 
them. 

W. W. Greene Opens New York Office 

Winfield W. Greene, consulting actuary and 
underwriter, announces that his office is now 
located at No. 35 Nassau street, New York. 
His insurance experience covers twelve years. 
After service with the Insurance Department 
and the Industrial Commission of New York, 
he organized the Colorado State Compensation 
Insurance Fund and he was its first manager. 

As special deputy commissioner he organized 
the Compensating Rating and Inspection Bu- 
reau of New Jersey. After managing that bu- 
reau for more than three years he took charge 
of the underwriting and allied departments of 
the Employers Mutual Insurance Company of 
New York, and held that position until recently. 

He has been active in the committees of the 
National Council on Workmen’s Compensation 
Insurance and is a Fellow of the Casualty Ac- 
tuarial Society and of the American Institute of 
Actuaries. Several of his suggestions are in 
general practical use in the business. 

As a consultant he is now available in con- 
nection with the rate-making, underwriting and 
practical administrative problems of casualty 
insurance and workmen’s compensation. 





Gains of United Life and Accident 

That the United Life and Accident Insurance 
Company of Concord, N. H., had a prosperous 
year in 1921 is indicated by the increases shown 
in a number of items from its statement as of 
January I, 1922. Among these are noted the 
following increases: In insurance in force, 
$11,812,950; in policyholders’ reserve, $307,528; 
in admitted assets, $307,896; in premium income, 
$153,560; in income from interest and rents, 
$27,955, and in total income, $240,386. The 
company now reports assets of $2,173,690, with 
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a surplus to policyholders of $756,720, includ- 
ing $500,000 capital. Its policyholders’ reserve 
now amounts to $1,364,233, and every policy is 
guaranteed and secured by a deposit with the 
State of New Hampshire of the full legal re- 
serve thereon. The company’s premium income 
in 1921 was $765,769, while its payments to 
policyholders amounted to $260,850. President 
S. W. Jameson and his associates deserve credit 
for their successful conduct of the company’s 
affairs. 


Aetna Life Makes Large Gains 

Among the handsome gains made in 1921, by 
the AEtna Life Insurance Company of Hart- 
ford, as disclosed by its seventy-second annual 
statement, are the following: In life insurance 
in force, $48,411,056; in assets, $14,215,680; in 
surplus to policyholders, $3,252,105. The A®tna 
Life, on January 1, 1922, had assets of $191,718,- 
046, and its surplus to policyholders was $22,- 
279,522. Its new life insurance issued last year 
reached the great sum of $358,446,980, the 
amount paid for having been $324,617,774, and 
it closed the vear with life insurance in force 
aggregating $1,204,000,397. Since organization 
the Attna Life has paid policyholders $424,248,- 
OII, its payments to policyholders last year hav- 
ing been $28,900,620. 

The A£tna Casualty and Surety Company now 
has assets of $15,458,865, and a surplus to policy- 
holders of $5,072,508; the Automobile Insur- 
ance Company has assets of $11,970,502, and a 
surplus to policyholders of $3,849,949, so that 
the AZtna Life and affiliated companies now 
possess resources of $210,147,414, and have a 
combined surplus to policyholders of $31,201,979, 
while their total income last year exceeded $88,- 
000,000. 

President Morgan G. Bulkeley and his able 
associates have achieved great things for the 
trio of companies named. 


Third Supplement to the Handy Guide 

The Third Supplement to The Handy Guide 
to Premium Rates, Applications and Policies, 
1921 edition, has been issued by The Spectator 
Company. This contains several new policies 
and tables of rates, and also disability provi- 
sions of certain companies. The Supplements to 
The Handy Guide are issued three times a year, 
in order to provide users of The Handy Guide 
with the latest information concerning new poli- 
cies, rates, etc. The Handy Guide itself sells at 
$4 per copy, or $4.35 for the thumb-indexed 
edition, while the three Supplements are sup- 
plied to subscribers for $1. Orders should be 
addressed to The Spectator Company. 


State Takes Over Two New York Mutuals 

Two New York mutuals, the Motor Car Mu- 
tual Fire Insurance Company and the Motor Car 
Mutual Casualty were taken over by the De- 
partment of Insurance for liquidation on Tues- 
day. Both companies were said to be badly 
impaired. 








—Tom Poynor has severed his connection with the 
United Fidelity of Dallas as agency director and re- 
turned to the Southern Union of Waco in his former 
capacity of vice-president and agency manager. 
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THE ACCUMULATION POLICY 


is a combination of insurance and investment in a new sense, 
as it provides for increasing benefits each year—in reality, a 
Contingency Fund that will be available for the purchase of 
extended insurance, or which may be withdrawn (without in- 
terest) in event of an emergency. However, any amount re- 
maining in the Accumulation Fund at death will be paid to the 
beneficiary as additional insurance. 


Age 35 $31.90 per $1,000.00 
Salesmen—This policy has no competition. 


NATIONAL LIFE ASSOCIATION 


Specimen rate: 


Des Moines, lowa 











GEORGE WASHINGTON LIFE INSURANCEG), 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 


Address 
ERNEST C. MILATR, 
Vice-President and Secretary 






































INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. ‘The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It isan exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 


**A World of Strength’’ 





WANTED: PRODUCERS OF GOOD BUSINESS jy 


INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 








WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
College Education of Young America. 

At present the following States: Pa., Ohio, IIl., Mo., Minn., 
Ark., Okla., Texas, and Kansas. 


Write— 
W. FRANK SMITH, Manager 
3719 Washington Ave., St. Louis, Mo. 





























Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
pn ag XS POLICIES contain valuable Ste We DISABILITY and 
D PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 
A Home Life policy brings peace of 
mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 
Dr. E. Bryan Kyle, Medical Director ./ 























WE WANT AGENTS: 


Independence Square Philadelphia, Pa. 
to push our five-pointenine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


9.9 “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, rowa 














Marc 


— 








Thursday 


E C0, 


i irginia, 
’ South 


ary 





ESS iy 
ABAMA 


CIES 


APANY 


| 


pref. 
or for 
at is 
| and 


inn,, 


Mo. 


| 





rica 


RTH 
from 


and 
BLE 


irer 











March 9, 1922 





THE SPECTATOR 





ee mma meee acaaaaaaaeamanaeceeaiaamaiaiamimaaana ai 


That 58 Leading Companies Issued New Policies in 1921-1922 
That 40 Leading Companies Adopted New Rates in 1921-1922 


The Only Book That Contains Them All in Full Is 


THE HANDY GUIDE 








DO YOU KNOW 








1922 EDITION 


YOU MUST 
Be-Up-to-Date 
Know About the Other Company 
Be the Life Insurance Service Expert 


YOU WILL NEED 
The HANDY GUIDE for 1922 


BECAUSE ONLY THE HANDY GUIDE 


Gives Complete Policy Forms, Rates, Disability and Double 
Indemnity Clauses of 178 Leading American and 
Canadian Companies 


Shows Annuity Rates in Full 
Publishes Industrial Rates and Policies 
Contains All Important Reserve Tables 


Order the HANDY GUIDE at once. Be a leader in your business. 


Price per copy, $4.00 
Thumb Index Edition, $4.35 


SPECIAL CLUB RATES 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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GRAND RAPIDS MICHIGAN : 





Thursday 
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‘Chicago National Life Insurance Co. 


CENTURY BUILDING, STATE AND ADAMS STREETS 
JUST LICENSED BY ILLINOIS STATE DEPARTMENT 


First 10,000 shares sold, over $100,000 deposited 
with State 


WANTED—First-class Agency man; must be of undoubted experience and ability. 


APPLICATIONS—considered from reliable stock salesman on new issue—20,000 
shares—best of leads furnished. 
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IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


In Business Since 1862 


Insures all classes of selected lives, issuing policies on 
the ordinary, intermediate and industrial plan at all 
ages. It also insures against total and permanent 
disability. Policies of the company are made secure 
by reserves maintained on the highest standard, with 
additional contingent reserves providing protection 
against all emergencies. Information and Advice on 
any matter relating to Life Insurance is Available at 
any time through the Agencies or Home Office of this 
Company. 








Jefferson Standard 
Life Insurance Co. 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 








[| Insurance in Force—Over $165,000,000.00 








Large Strong Progressive 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 








Organized 1871 


life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 


$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 





eos em ig a ek $28,308,449.13 
REM ogee cue bees 25,109, 146.04 
Capital and Surplus.............. 3,199,303.09 
Insurance in Force............... 214,188,461 00 


Payments to Policyholders........ 1,897 ,435.45 


' Total Payments to Policyholders since 


Organization................-...... $37 Ta, 
JOHN G. WALKER, President 








GENERAL INSURANCE OFFICES 


WILL IN 1921 


PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
general offices that have life departments are pleased with 


results, 


This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a general 
insurance office. In 1921 this Company will make a specialty 
of broadening its service to this extent. We solicit correspond- 
ence with insurance agencies now writing fire, or fire and cas- 


ualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 
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Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











WESTERN LIFE INSURANCE COMPANY 


OF DES MOINES, IOWA 
JAS. H. JAMISON, President 


NEW and up to date policy contracts. REAL SERVICE to Policyholders 
and Agents. NOT SO BIG to lose sight of individual Agents, and big enough 
to serve its Agency and Policyholders satisfactorily. SOME GOOD ter. 
ritory in IOWA and SOUTH DAKOTA open for Agents. 


‘* THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known lifeinsurance 
company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 


STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 


Every life insurance company and general agency needs this booklet. PRICES: Single copy, 15cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00, 


THE SPECTATOR COMPANY 
Chicago Office 135 William Street 
Insurance Exchange New York 


The Farmers and Bankers 
Life Insurance Company 
Invites Inspection—Inquiry of Integrity 











It Issues 
POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company. 


HOME OFFICES: WICHITA, KANSAS 








The Farmers’ Life Insurance Company 


Home Office, Denver, Colorado 














E. M. Ammons, President B. M. Stackhouse, Sec'y, 


GROSS ASSETS $2,800,000. 09 
SURPLUS TO POLICY HOLDERS... 350,000.99 
INSURANCE IN FORCE 15,250,000.09. 
Inviting Agency Connections Offered 
Particulars Furnished on Request 











OPPORTUNITY 


Since the ending of the Great War, life assurance has become appreciated, not 3 


incident but a necessity of life. Never before have the thoughts of man go gf 
turned in one direction—Now is your opportunity. Become an Agent of the G 
West Life Assurance Company whose contracts are liberal—stability unagsailahis 
terms to Agents equitable. Moreover, the Company conducts a Life 


course, that not only teaches the inexperienced man, but helps the experienced / " 


to greater efforts. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the sta “i 


Illinois and Missouri with direct Home Office contracts, Lib 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Thos. F. Daly, President 








1857 1922 


The Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 





The Masonic Mutual 


Life Association 
Of the District of Columbia 


Chartered by Special Act of Congress 
March 3, 1869 


Guaranteed Security—Low Net Cost 


MASONIC SERVICE 
Insurance in Force over $90,000,000.00 
Assets over $3,500,000.00 
For terms and territory write to 
WM. MONTGOMERY, President 
Masonic Mutual Life Bldg. Washington, D. C. 








HOME LIFE INSURANCE COMPANY 
N 


ew York 
WM. A. MARSHALL, President 


The 62nd Annual Report Shows: 

Premiums received during the year 1921 

Payments to Policyholders and their beneficiaries in Death 
Claims, Endowments, Dividends, Etc 

Amount Added to the Insurance Reserve Funds 

Net Interest Income from Investment 
($642,638 in excess of the amount required to maintain the 

reserve) 

Actual mortality experience 53.44% of the amount expected. 

Insurance in Force 

Admitted Assets 


$6,990,547 


4,740,340 
2,121,307 
1,964,050 


$223,116,887 
43,222'328 
FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 

















DENVER, COLORAD 





AGENCY MANAGER WANTED 


Indiana and Illinois. 


Address Middle West, 
Care of THE SPECTATOR, 








THE MANAGEMENT. 


THE TERRITORY. 





DANIEL BOONE; President 





Backed and endorsed by the most subst 
and influential business men in Kansas © 


and conspicuous success. 


MISSOURI, KANSAS, OKLAHO 
COLORADO, TEXAS. The best terri 
in the country to-day. 


DANIEL BOONE, Jr.; 


Post Office Box 1117 City Hall Station, New York 


A Middle Western life insurance company is desit-= 
ous of obtaining the services of an Agency Manager: 
who is capable of organizing and producing an agency” 
force and who is acquainted with conditions in Ohioy 


An attractive contract will be given the right man, 9 


Gi 


MIDLAND LIFE INSURANCE COMPAN 


KANSAS CITY, MISSOURI 
THE COMPANY. 


Practical insurance men of long experiel 
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4 Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 

lan, up to $3,000, to young men and young women 
: young as age 2—Protective insurance and Educa- 
lal and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL; 


INTER-OCEAN CASUALTY COMPANY 


FOUNDED 1903 
CINCINNATI, OHIO 


Premium Income, 1921 

Increase Over 1920 

Admitted Assets, December 31, 1921 

Increase Over 1920 44,377.96 
307,908.69 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. ; 

Health and Accident Insurance only’ 





Write Home Office for Desirable Territory 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 




















sanice Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles Resident Mgrs. for N. Y. State 129 William Street, N. Y. 


THE THIRD SUPPLEMENT TO THE HANDY GUIDE, 1921 


The third supplement to The Handy Guide to Premium Rates, Appli- 
cations and Policies, 1921 edition, has been issued by The Spectator Com- 
pany. This supplement contains new policy forms and premium rates, and 
annuity rates of prominent companies, and brings The Handy Guide fully 
up to date. 


Copies of this supplement will be supplied to those subscribers to The 
Handy Guide whose names appear on The Spectator Company’s book, at 
35 cents each, while the price to non-subscribers will be 50 cents. The three 
supplements to the 1921 edition of ,The Handy Guide will be furnished to 
subscribers to that book for $1. The Handy Guide, with the three sup- 
plements bound in, will be furnished for $5.00 for the plain edition, and $5.35 
for the thumb-indexed edition, sent postpaid on receipt of price. Orders 
should be addressed to 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 

















WISE AGENTS PUSH 
“AUTOMOBILE CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 


“THE KANSAS CASUALTY & SURETY CO. 


J.C. O. MORSE, President WICHITA, KANSAS 


** Conservative but Aggressive” 
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ATTRACTIVE 
INTRACTS for 
MEN OF ABILITY 


PURE LIFE 
INSURANCE 
SO cGH@)\\ 


Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. ; 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 


Field Supervisors who can produce business and instruct Agents. 








Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


I'wo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 
Address West Virginia, care ef Tae SpxcraTor, 
P. O. Box 1117, New York City, N. Y. 











THE SPECTATOR 
























January 1, 1922 


AETNA LIFE INSURANCE COMPANY 


AND AFFILIATED COMPANIES 


AAtna Casualty & Surety Company 


Automobile Insurance Company 
of Hartford, Conn. 





Morgan G. Bulkeley, President 


Total Assets . ~ ‘ . - $219,147,414 
Total Surplus to Policyholders - - 31,201,979 
Total Income in 1921 : ‘ . - 88,432,505 
Paid Policyholders since Organization - - 470,593,127 


72d Annual Statement Atna Life Insurance Company 
Capital Stock $5,000,000 


Life, Accident and Health, Liability and Workmen’s Compensation 
Insurance, Life, Accident and Health Group Insurance 


RR ia Ne ie ee ae $191,718,046 
Ne te eee EOS RT 169,438,524 
Surplus to Policyholders......................... 22,279,522 
IG hg Dig pie a eis bd eed Gees WEE MORE ORO EMRE ee eee $14,215,680 
Sea Se SO ON on on da ds oho eS cnivesdavineee es eee ee wes 3,252,105 
Tesemeene ant Tale Temeuresice Ti FOROS... cc oo ik cect cee esceenues cows 48,411,056 
De Tie TIE I a Es a5. 5 oo i ie ees eh ies ie wae kes 358,446,980 
Re ES FG te I Ie i nis vo ey hae 4 ei nee eeveeene se oPReweheees 324,617,774 
Lite Inouramce tn Poron Foaery 1, WORF. o.oo ck ci evece cdc ciewenetesvevade 1,204,000,397 
Oe ee ee errr er ee ere er 1,836,086 
Pappanemats Gio TOs MEN TOE a ies ties aw bee teaded estes 28,900,620 
Path Police eth MIRE CVPR 6 ooo on oie ce ctl e di casncesees 424,248,011 
15th Annual Statement 9th Annual Statement 
“Etna Casualty & Surety Company Automobile Insurance Co. 
CAPITAL STocK $2,000,000 CAPITAL Stock $2,000,000 
RE eNO Se | As i nme $15,458,865 ai kv cick a eens $11,970,502 
Tiabilities. 2.....iccisrceee+s WRB RT Rs ss ck wewees 2 eadeeess 8,120,553 
Surplus to Policyholders....... 5,072,508 Surplus to Policyholders....... 3,849,949 


Automobile, Fire, Marine and General Casualty Insurance 
Fidelity and Surety Bonds 
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